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Shoes Are Not High 
in Price 


Consider the fortunate position of the 
U. S., where shoes have risen in price less 
than any other article of wearing apparel. 
Prices are not quite double, while hats 
have advanced 300 per cent, clothing 
200 per cent, cotton 300 per cent, etc. 


Wheat, corn and cotton are up 300 per 
cent and these commodities may be 
easily increased in yield. 


But consider leather. It is a by-prod- 
uct dependent entirely upon the meat 
supply for the hide out of which it is 
made. The grower of stock does not kill 
the animal for its hide. The farmer can 
intensively farm his acreage of wheat, 
corn or cotton and thus increase his yield 
but all the intensive feeding of his stock 
will not produce more than one hide per 
animal. 


The ratio of cattle of all kinds, to popu- 
lation both here and abroad, has been 
decreasing at an alarming rate in the 
last 25 years and dire results in leather 
shortage were already apparent prior to 
the war. Associations were formed in 
every state and county to stimulate the 
cattle industry, and with very good effect 
until the world war set all plans at 
naught. 


We cannot anticipate any relief in the | 


leather situation until the people here 
and abroad have an opportunity to re- 
store normal conditions, and this will 
take time. 


WM. H. DITTMAN, Pres., 
Dittman Shoe Co., St. Louis. 








them for successful merchandise. There will be 
fewer merchants to fail, fewer to have business worries, 
fewer cancelations and fewer business evils on evils, 
if the minds of the shoe trade will broaden—first to 
the idea that an entire craft, from the hide puller to 
the retail shoe merchant, has a common sympathy in 
business and second that there is a direct relationship 
in garments and footwear; in colors, heights, lines and 
patterns. 





An Assuring Outlook 


OT nearly all of the contagious diseases that 
seriously afflict the human family are in the 
category that the average physician consults 
after he feels your pulse and looks at your tongue to 
determine what color of danger signal should be 
posted on the front door of your domicile. 

Mental diseases are just as contagious and just as 
susceptible of harm to those afflicted therewith, as are 
the so-called physical diseases—as inflyenza, typhoid 
fever, and bad colds. Every man’s future prosperity, 
happiness and contentment are ninety per cent within 
himself. ; 

Throughout the country there is a general feeling 
of optimism as to the future outlook. 

Generally speaking, the future looks bright and 
rosy to the retail merchant who has conscientiously 
and honestly served his trade; who has given the best 
values that it has been possible to furnish, has so 
organized and educated his sales force that his cus- 
tomers have been properly and accurately fitted, who 
has had in mind the rendering of service to his cus- 
tomers, his community and his Government rather 
than the thought of getting for himself every nickel 
that it was possible for him to hoard up; who has 
watched the trend of his stock so that he has had 
ample turn-over, who is not pessimistic and is looking 
the future in the face with a smile. 

Nobody, even the most pessimistic grouch, is now 
looking for strikes, or floods, or any industrial calamity 
and the worst he can possibly see in the future is a de- 
cline in price in the commodities which he is selling. 
There is nothing, however, in the shoe and leather in- 
dustry to indicate any decline of prices in the near 
future. The one great, big, outstanding factor in de- 
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termining shoe prices is labor and as yet there has been 
no adjustment of labor schedule downward. Nor is 
there any indication of such a revision, so long as the 
present shortage of skilled mechanics exists. 

It will largely be up to America to not only shoe 
our people, but to perform a like mission for a large 
part of Europe, which means constant employment of 
labor in the shoe factories and a constant demand of 
raw materials and finished leather. In the face of 
these conditions, there is very little likelihood of an 
unstable market for many months to come. 

Immediately upon the signing of the armistice, there 
was a demand upon certain stores catering to the 
laboring class of people, for the lowering of shoe prices. 
One merchant who conducts a very large store catering 
to this class of customers called his sales force together 
and insisted that they should explain to the customers 
that there had been no change in shoe prices and the 
only way prices could be made cheaper on shoes, 
would be by paying less for wages:since there was no 
decline in the price of raw materials. They were also 
instructed to ask the complaining customers if their 
individual earnings were any less than they had been 
the week before. In this way, the trouble was easily 
counteracted and that store has no reason to complain 
of present business. 

It always pays to take the public into your confi- 
dence and explain the reason for existing prices and 
conditions. In practically every line of wearing ap- 
parel the tendency is toward higher rather than lower 
prices. Knitting mills are already out with under- 
wear and other lines for Fall, 1919, at prices consider- 
ably in advance of those now in existence. 

Woolen manufacturers are assuming a similar 
course. 

Even should prices show a demand tendency it is 
infinitely better to have merchandise enough to show 
a good healthy turn-over than to be continually 
missing sales for want of salable, seasonable goods. 
So it is up to every individual American citizen, re- 
gardless of his profession, business, or occupation, to 
realize that it is within his own power to be prosperous, 
happy and contented and to spread this contagion 
among those with whom he comes into daily contact. 

The big men of business are looking forward with 
sonfidence and assurance. 








A Time for Better 
Methods 


Incidentals Do Count in Shoe 
Service 


AN ARIZONA MERCHANT GIVES THE 
“OTHER SIDE’’ 


**For years we have read the complaints 
of manufacturers and jobbers regarding 
the treatment of them by retailers, of 
unfair claims, and the return of goods. 

*“*Now, may we ask you te print a very 
just complaint of the retailer. We won- 
der what manufacturers or jobbers would 
say were they selling a lady customer a 
fine $10 shoe in 8-inch lace, had found 
just the shoe to please, then tries it on 
and finds the lace from 6 to 8 inches too 
short. The customer is not pleased. 
The retailer has to furnish a lace of prop- 
er length at a cost of 8 or 10c, beside the 
time wasted in putting it in. 

“Or a man’s mahogany English bal 
with a tan 4-4 lace, or worse than all, to 
find in one of your high-grade shoes a 
cheap cotton lace. All these things we 
have found since high lace shoes came in. 

**Another very annoying thing is the 
way tennis goods are put up. In these 
days when they are selling by hundreds, 
and you are in a hurry, the knot in which 
the strings are tied invariably being tied 
together, so you have to pick it out with 
your teeth. 

**We also wonder if we are alone among 
retailers who find these annoying 
things.”’ 

Yours truly, 
F. H. LATIMER, 


Bashford-Burmister Co. 
Prescott, Arizona 
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Allied Industries Organized for Service 


Hold Important Meeting in New York to Aid Industry 
in Conservation --- Sharp, Broad Principles of Style for 


Fall, 1919 --- Perfect 


Organization to Co-ordinate All 


Branches of Trade 


OLLOWING the inspiration of the session of the Cham- 
K ber of Commerce of the United States of America, held 
at Atlantic City last week, the Council of National 
Service of the Shoe and Leather Industry met at the Hotel 
Astor, December 11 to outline a simple working plan for the 
co-operation of all the branches of the industry for the year 
1919. 

The meeting was the most significant meeting held by 
all the groups of the trade. President McGowin in opening 
the meeting stated the principles of craft control in peace 
times—so the control of material may be done by industries, 
without governmental interference. He pointed out that 
the “‘conversation’”’ conferences at Washington, even though 
they already impdse some hardships upon the trade, taught 
the trade something of value for the future “that by craft 
meetings of the whole there could be benefits derived for 
every member from the hide puller to the retail merchant.” 


All Trades Were There 


The meeting was wonderfully represented for each of the 
eleven groups in the industry had in attendance leaders in 
their lines. 

Secretary Commissioner Mirkil, acting as secretary, read 
the foundation as outlined at Atlantic City, and the report 
of the Style Research Committee that met in New York on 
the day previous to consider garment styles for Spring, 1919. 


Retailers Start Style Movement 


The retailers were first asked to express their opinions on 
style. Julius Goldberg of O’Connor and Goldberg, Chicago 
said, “‘I believe it would be a serious mistake if we did not 
at this time devise the program of style for Fall, 1919. I also 
believe we retailers should pay a little more attention to the 
materials going into the shoe themselves. There may be 
some shortage of raw materials throughout the world, and we 
ought as retailers to be cognizant of it by having a closer co- 
operation with the tanners of colored kidskins. We would 
prevent a wastage of style if through the tanners, the retail 
trade was informed of the predicted colors for the advance 
season. It would likewise help the tanner to make the 
proper shades. My advice to the retailer is to eliminate all 
unnecessary dainty colors. We should stick to two shades 
of gray, two of brown and a beaver, patent, white and black 
leathers and to eliminate the ivories and perishable stocks. 
The colors I have mentioned will elevate the footwear of 
the country into quieter, daintier and real footwear leathers. 
The proper shades of these leathers of a uniform tint will be 
a big factor and better business, and better service to the 
public. We should bring out smart, dainty shoes of real 
fitting values.” 

Ankle Length Skirts 


His talk was followed by a number of merchants. H. B. 
Scates said, ‘““There is a decided tendency in ankle-length 
skirts, and an era of pretty, dainty footwear is dawning. 
We should study the heels that will go best with these longer 
skirts.” 


W. W. Willson said, “‘A lot of money is lost in criss-cross 
buying. If we can avoid the situation where a style goes 
out of vogue before the order is completed and the shoes 
shipped to the store, we would be an invaluable service to 
the trade.” 

Christian Ludebuhl said, “The program of style would 
prevent the recurrence of the old trouble of picking‘ ten 
shoes, stocking them and finding that only four are really 
trade winners.” 

H. D. Dougherty of Wanamaker’s, New York, pointed 
the caution that the public is looking for moderate-priced 
shoes, and that the trade must serve the public by giving 
it reasonably priced footwear. 

A. C. McGowin here interjected, ““The thought of price 
should be in the minds of everybody in the shoe industry, 
for he should keep the price at a fair price, and it will de- 
pend on the markets of the world as to the price next Fall. 
The outlook does not point to cheaper shoes.” 

John Slater said, “‘We must not either buy now for we 
should be prepared to run along with a popular style just so 
long as that.style is popular. The style class trade finds no 
difficulty in selling eight-inch-high boots, and the only 
deflections to that rule are the sample shoe stores and their 
like. ‘ 

Manufacturers on Style 


J. R. Garside of Brooklyn said, ‘“‘There were two well- 
defined ideas in the style program. If skirts come down to 
the ankle, the high boot is not a pretty thing on the foot. 
Oxfords are excellent and low effects good uses. Therefore, 
the Spring shoes already ordered in low effects, as it is a 
big low season, argue well for the trade. 

“On the matter of cloth conservation, the skirts being 
narrower, the lines, as the dressmaker calls them, necessitate 
the lowering of the skirt to the ankle.” 

Eldon Keith of the George E. Keith organization, advo- 
cated a moderate skirt of conservation, and predicted the 
renewal of Louis heels and the height of top of eight and one 
half inches, and a maximum of nine inches. 

Walter J. Hallahan of Hallahan & Sons, Inc., said, ““‘We 
have to sell shoes that the people will demand. The Louis 
heel boot is logical, it is a pretty type and in artistic footwear 
today simple patterns are in demand. Fussing and fixtures 
on shoes are no longer a factor on style. We are fortunate 
in having a helpful reaction from the lurid colors of two years 
ago. , 

William S. McKenzie of Helming McKenzie Co., Cincin- 
nati read a report of a group of the Cincinnati manufacturers 
urging a conservation program for 1919 to benefit the entire 
industry. 

A Broad Program of Advantage 


Frank R. Briggs of Thomas G. Plant Co. said, “We should 
capitalize in advance the tendency of colors and styles. A 
reasonably broad program with a fair control of its principal 
features would be advantageous to the industry.” 

Beverly Jones of the International Shoe Co., St. Louis, 














Dec. 14, 1918 





United 


BOOT AND SHOE RECORDER 








Council of National 
Service Shoe and 
Leather Industries 


National Shoe Retailers’ Association—National 
Boot and Shoe Manufacturers’ Association—Na- 
tional Shoe Wholesalers’ Association—National 
Association of Tanners—National Leather and Shoe 
Finders’ Association — Morocco Manufacturers’ 
National Association—The Last Manufacturers’ 
Association—Cut Sole Association—Fibre Sole Di- 
vision—Rubber Heel Division—Mail Order Division. 








25 











se 


Fall and Winter, 1919 


Industries 


Style Recommendations for Women’s Footwear 








Trade conditions are such that conservative 
business must continue to be the rule. Leather 
must be saved and not wasted and stocks on the 
shelves of the retailers must be kept in a liquid 
state in order that the industry and the trade may 
be adjusted to conditions as they may arise after 
June Ist, 1919. 

Accordingly, at a meeting of the Council of 
| National Service of the Shoe and Leather In- 
dustry, held at the Hotel Astor, New York City, 
this 11th day of December, 1918, the following 
recommendations covering the trend of styles for 
the Fall of 1919 were unanimously adopted, with 
full faith that they will encourage the distribution 
of women’s footwear to meet the requirements of 
the purchasing public of smart, pretty and well 
fitting shoes. 

Also believing that these recommendations will 
harmonize with all the requirements of women’s 
wearing apparel and are broad enough to bring the 


Your committee attended the meeting held by the 
Retail Research Association, 225 Fifth Avenue, Tuesday 
a and after reviewing the various models showing 
the style trend of clothes to be worn by women in the 
Spring season of 1919, we judge from what we saw that 
longer length than what has been used and in some cases 
they almost touch the ground. 

‘This indicated to us that low shoes would be most 
suitable to carry out the effect that the designers of 
gowns are wishing to accomplish. 


Colors in Garments 


The colors that predominated were of the softer tones 
of grays, browns, tans and dark blues and the indication 
was that these same colors would be in vogue for the 
Fall of 1919. 

If we are right in our conjecture the eight and one- 
half inch boot with Louis heels would sell to great extent, 
and for the walking skirts our suggestion is, where the 





industry back to normal prosperous conditions :— 

1. COLORS; Leathers for women’s shoes be 
confined to three shades of brown; dark, medium 
and beaver; two shades of gray; medium dark 
and medium light; bronze; white; black and 
patent leather. 

2. HEIGHT; That the height of women’s lace 
boots carrying all kinds of heels be not more than 
81% inches. 

That the height of women’s button boots be not 
more than 8 inches. 

It is recommended, however, that the manu- 
facture and sale of women’s button boots for the 
entire year of 1919 be discouraged. 

3. STYLES; Styles be confined to pieced pat- 
terns and foxed effects in so far as possible. 

Women’s lasts should not be longer than 14% 
size over standard measure, and, further, that the 
Psa of needle toed women’s lasts be discouraged 
or 1919. 


Report of Committee on Spring Style Research 


lower heels are to be used, that a boot eight inches high 
will be sufficient. 


A Policy of Ordering 


Relative to the styles and colors that are to be used in 
the Spring and Fall we advocate that the retailer does 
not order in big volume but that he order more often and 
in smaller quantities. The prevailing shades in suedes 
and castors can be used to good advantage. Order 
economical cutting patterns and keep medium and dark 
gray and medium and dark brown shades. Of course 
blacks and whites will prevail and patents will be strong. 

Don’t load yourself with light tan, champagne, ivory, 
yellows or other lurid shades of footwear. 

Conditions in the trade are such that the -business 
must be stabilized. Leather must be saved and not 
wasted. Keep stocks on your shelves in a liquid state. 
Hold your business in such a position that you are ready 
to turn when new conditions prevail. 
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thoroughly endorsed the program view-point of the St. Louis 
manufacturers. 

T. Henry Cook of A. E. Nettleton Co. said that “It is well 
that we should develop a conservation program on our own 
initiative. If we can exercise an opinion that will be felt 
throughout the trades we will have accomplished something.” 


Tanners on Style 


J. Stevens Ulman of F. Blumenthal Co., after outlining a 
program of nation-wide publicity which he is to make, starting 
next Tuesday, in the newspapers of the country to boost the 
sale of grays said, ‘‘We are coming into a period of great ini- 
tiative. Unless we co-operate, we will not get the benefit 
of that great period following peace. Optimism is the smiling 
partner of victory and pessimism the disappointed spouse of 
defeat. We have got to put the kick of style into the mer- 
chandise in the retail shoe stores of the United States. You 
cannot tell me long skirts will continue far into the future. 
The short skirt is sanitary and it is youthful. We should try 
to keep down the price of leather for while prices limit con- 
sumption, a fair price increases consumption. We are enter- 
ing a happy day for America on a new line of thought. 
Leather is no longer a cog-wheel in your institution for the 
employer must give an equal distribution on a fair, equitable 
basis for by so doing he will bring about happier conditions for 
the world. Reconstruction is the largest order the world has 
ever given and we have an important place in that recon- 
struction. : 

Committee on Resolutions 


Just prior to recess a resolution committee was appointed 
as follows: Representing the tanners—J. Stevens Ulman, 
Cecil Q. Adams, Bret. W. Rankin. For the women’s manu- 
facturers—J. R. Garside, Frank R. Briggs, William S. Mc- 
Kenzie, A. N. Blake, Oliver DeRidder, George W. Baker. 
For the men’s manufacturers—T. Henry Cook, Eldon B. 
Keith and Beverly Jones. For the retailers—Julius A. Gold- 
berg, John Slater, Hollis B. Scates, J. D. Kennedy. For the 
wholesalers—J. Harry Selz, W. H. Merritt. For the last man- 
ufacturers—William J. Weir, George H. Harris, Fred Drew. 
The committee, after three hours’ deliberation brought forth 
the recommendation feature in this number. Prior to ad- 
journment, T. Henry Cook moved a significant resolution 
which by the way, is the first resolution of its kind from any 
industry in the United States. 

RESOLVED, That the allied shoe and leather indus- 
try go on record as suggesting action at the peace con- 
ference looking to the collection from Germany and 
her allies of an indemnity to be paid to the United 
States in proportion to that exacted by our Allies. 


Members of the Council 


Some of those present were: 

Albert C. Griffin, Griffin White Shoe Co.; H. T. Dougherty, 
John Wanamaker; Eldon B. Keith, Geo. E. Keith Co.; C. I. 
Adams, Bristol Pat. Leather Co.; R. E. Binger, New Castle 
Leather Co.; Frank R. Briggs, T. G. Plant Co.; Oliver DeRid- 
der, E. P. Reed & Co.; W. B. Altsman, The Selby Shoe Co.; J. 
G. Menihan, The Menihan Co.; Beverly Jones, International 
Shoe Co.; W. W. Markel, R. H. Foerderer, Inc.; Chas. L. 
Wagner, R. H. Foerderer, Inc.; H. B. Scates, Wm. Filene’s 
Sons Co.; J. R. Garside, A. Garside & Sons; Lewis S. Duling, 
Laird Schober Co.; Walter J. Hallahan, Hallahan & Sons, 
Inc.; Louis Halle, F. Blumenthal Co.: Charles O. West, 
Thomas G. Plant Co.; Geo. H. White, Griffin-White Shoe 
Co.; S. J. George, Signet Shoe Co.; Burt W. Rankin, Tanners’ 
Council, Hunt, Rankin Leather Co.; M. Miller, I Miller; George 
Miller, I Miller; J. Harry Selz, Selz-Schwab Co.; Geo. H. 
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La Bonte, Sears, Roebuck & Co.; Julius A. Golberg, O’Con- 
nor & Goldberg; M. E. Tobias, Pincus & Tobias, Inc.; A. N. 
Blake, Watson Shoe Co.; P. G. Flint, F. F. Field Co.; Fred 
Drew, Brockton Last Co.; Wm. J. Weir, Stewart & Potter 
Co.; L. H. Downes, Charles K. Fox, Inc.; Geo. H. Harris, 
United Last Co.; Sol. Wile, Sec., N. B. & S. Mfrs.’ Assn.; 
George W. Baker, George W. Baker Shoe Co.; I. S. Hess, 
N. Hess Sons; T. Henry Cook, G. E. Nettleton Co.; F. E. 
Porter, Thayer McNeil Co.; Myron D. Wolf, the Sam B. 
Wolf Shoe Co.; Percy E. Hart, Cammeyer; K. Caesar Hof- 
heimer, Bros., Co.; Alfred A. Kohn, New York; D. F. Sulli- 
van; James G. Baker, Wichert & Gardiner; C. M. Guther, 
Wichert & Gardiner; M. A. Weiss, Cammeyer; J. H. Stone, 
Editor The Shoe Retailer; A. D. Anderson, Editor “Boot and 
Shoe Recorder’; J. Stevens Ulman, Pres., F. Blumenthal 
Co.; E. Weil; Wm. S. McKenzie, The Helming-McKenzie 
Shoe Co.; W. W. Willson; Christian Ludebuhl; Frank R. 
Maxwell, Thomas G. Plant Co. 





Connecticut Shoe Retailers’ 
Association 
Hold Quarterly Meeting 


The regularly quarterly meeting of the Connecticut Shoe 
Retailers’ Association was held at Hodson’s Hotel, Waterbury, 
on Tuesday evening December 3. With members present 
from many towns of the state, a meeting of unusual interest 
was participated in with formal discussions upon topics of 
the day, introduced through the medium of a question box. 


Resolutions Adopted 


Among resolutions adopted by the association is one apper- 
taining to the proposed tax upon shoes, included in the 
Federal Tax and Revenue Bill relative to wearing apparel. 
The meeting voiced a strong protest against this proposed 
taxation and the action will be presented to each State 
Representative in Congress. 

Sincere appreciation for the excellent work of the National 
Shoe Retailers’ Association was expressed. 

It is quite probable that Connecticut will be well repre- 
sented at the National Convention next month. 

Dinner was served at 7 P. M., after which the meeting was 
called to order by President J. C. Sherwood of Waterbury. 
President Sherwood is a shining political light of the ‘‘Brass 
City.’’ It is needless to say that his genial personality as the 
presiding officer is worthy of mention. 





Special Bulletin Issued 


By Thomas F. Anderson, Secretary N. E. Shoe and 
Leather Association 


Boston.—The big convention held at Atlantic City by 
the Chamber of Commerce of the United States of America 
had so many good things in it that Thomas F. Anderson, 
Secretary of the New England Shoe and Leather Association, 
immediately upon his return from Atlantic City issued a 
bulletin to the members of the craft in New England outlining 
the fourteen points of business progress. 

He pointed out that the Atlantic City Convention was a 
most significant gathering of business men in all lines of in- 
dustry and that the united purpose derived from such a con- 
vention will prove to be the greatest aid to readjust- 
ment of business and to the further progress of prosperity in 
America. 
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Will Soldiers Kick Off Their Munsons? 


On men’s shoes, there are two schools. Some believe that the 
soldiers will kick off their ‘‘Munsons,’’ and demand the English last. 
Others believe that the boys will demand a wider toe than the English. 


My own belief is that both are wrong, and both right, and that if we 
pursue a middle course, we will hit it right. I believe that the 
youngest chaps, privates, the unthinking hoy, will dress up, and this 
type will buy the conservative English last, a smart suit of clothes, 
and the necessary articles to go with it. And the general men’s busi- 
ness will be good as our soldiers have taken on weight and their old 
clothes will not fit them. And shoes will share in this general 


increase. 


But, as for the medium toes, there will be many boys from the 
ranks, older men, more thinking men, who will not go back to the 
English, and of this type, particularly officers, and it seems that there 
were a million of them that never went overseas, there will be a large 
class who will demand a medium, high-class custom last, and it will 
be a desirable trade to cater to. I do not believe that any large per 
cent of our Army men will demand the ‘‘Munson’’ or anything like 








as wide a toe. 


stock on smart custom lasts with a medium toe. 





Therefore, I should say we ought to play the conservative English 
moderately, drop the extreme narrow English, and tighten up our 


HOLLIS B. SCATES. 
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President Massachusetts Retail Shoe 
mm Merchants’ Association 





Look for Style Changes After June 1 


Says Hollis B. Scates of Filene’s 


HOE styles should follow dress styles, meaning, of course, 
women’s shoes. Unfortunately the shoe styles are 
planned much further ahead than dress styles often to 

the embarrassment of the shoe merchant, who finds himself 
stocked with a type of shoe not quite suited to or in harmony 
with the prevailing style of women’s dress. 

And that is about the situation now, which will become 
more pronounced next Spring, and probably reach its full 
height next Fall. 

The writer spent a few days in New York this week study- 
ing women’s styles, at the source, that is, dressmakers, the large 
stores and the best restaurants in New York. This in com- 
pany with a group of 18 large department store buyers of 
shoes. 

Our errand was the same—to study advance styles in the 
process of evolution, and to find out how present shoe styles 
fitted into the scheme of dress. 

We ali reached the same general conclusion. 


What Longer Skirts Mean in Footwear 


The smart dressers are wearing much longer skirts, quite 
small and tight at the bottom, draped in folds, puffs 
and pockets around the hips. Colors are noticeably black 
and blue. 

Now, this vogue in dresses unquestionably requires a 
Louis heel, light weight, dainty and entirely feminine piece of 
footwear. And the walking boot with a 12-8 heel just isn’t 
possible to go with such a dress, suit or skirt. 

So the conclusions reached by this trip of observation are 
that this mode of dress described has got a good start and will 
undoubtedly grow in favor for quite a long time to come. 

If this analysis is correct, it means that we are in for quite 
a reversal of form in the general style trend of women’s foot- 


wear, and the following points should prove to be true, based 
on reason and logic. 

Women’s low heel boots should decline in sales, and 
women’s low heel oxfords will not sell as readily and in such 
quantities for next Spring as last. 


What of the Heels? 


This would mean that we are in for an era of Louis heel 
boots and low effects. 

Turns in boots and low effects will continue to be in active 
demand. 

Tans will decline in sales, and black will be increasingly 
popular. Tans are a tailor-made proposition and we are in 
for a “‘frilly’’ period, and the two don’t mix. 

On basis of present buying there are enough low heel ox- 
fords bought to take care of natural demand for next season. 
The shortage will be on black oxfords, pumps and buckle 
pumps. Materials that will be demanded are patent, black 
kid, black buck or suede and black satin. All with Louis 
heels. 


Reaction Possible on Long-Pointed Lasts 


There will be a reaction soon against long-pointed lasts. 
Nothing ever lasted too long in the way of lasts, and next Fall 
will see a demand for a shorter last (but not a short’ vamp) 
with a high arch, 17-8 and 18-8 Louis heel, a moderate opera 
toe, not too wide and not too pointed. 

Next Fall, based on dress styles, should bring out as the 
principal sellers a vogue of black vamps, patent and kid, 
with colored tops in subdued medium shades of the fawn 
variety. Tan boots will take a decided drop if they do not 
go out altogether. And black low effects will be good, par- 
ticularly in turns. Patent vamps will probably be the big 
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style note of Fall, 1919, as patent almost invariably has 
followed a brisk period of tan. Patent vamp turn boots, 
with any kind of black top, either mat kid, black suede or 
satin tops. 

There may be local conditions that will affect the style 
situation in various centers, but the above line of reasoning 
would seem to apply to two-thirds of the country. 

As against the above analysis, I have a report from a prom- 
inent style man for one of the largest producers of women’s 
shoes in the world, who has just returned from a country-wide 
trip of investigation. 

This man believes there will be a call for 84% and 9-inch 
boots. He also believes that colored shoes will be in strong 
demand again. 

Now, there are the two slants, and you must take your 
choice. It all hinges on the question of skirt length, and as 
to how freely they will be worn. 

It would seem very clear that if skirts are to be generally 
ankle length, that the question of height of boots will be- 
come a secondary question. 

As for the color question, it is the history of the game that 
any long continued vogue in style is followed by a reaction, 
nearly always opposite in affect, and if that is to hold true, 
black will be the big style note in vamps, with black and 
colored tops, kid vamps second, and gun metal a bad third. 
Tan will be confined to the walking boot made of the medium 
heel type, and Louis heeis, both wood and leather, will be in 
greatest demand. ; 

There is a possibility that colors will come back to a degree, 
but if so they must be different colors from those which have 
had their run. 

It will be interesting to watch the color development 
and note what new colors the tanners will be able to produce. 





Welfare Work Among Leather 
Employees 


Wilmington, Del.—The employees of the New Castle 
Leather Company of Wilmington, Delaware, were royally 
entertained and feasted under the auspices of the Relief 
Association, by the firm on December 3 and 4. 

The evening of December 3 was set aside for the colored 
employees, who held a Victory dance. Before the dance 
several prominent colored speakers addressed the workers. 

The “Big Night,” however, was December 4, when all the 
other employees were entertained. A first-class vaudeville 
show of five acts direct from Keith’s Circuit was staged, danc- 
ing also followed and refreshments were served both nights. 

The New Castle Leather Company’s warehouse, the “‘last 
word’’ in warehouse construction, made an admirable place 
to hold these affairs, and with the decorations, one would have 
thought they were in a ball room, instead of a “raw hide 
shed.” Mr. J. Wirt Willis, member of the firm and superin- 
tendent of the plant, was presented with a basket of flowers 
by the women employees. 

The New Castle Leather Company’s Relief Association also 
proved its worth during the recent “flu” epidemic; many an 
employee was helped over the “‘rough spots” through financial 
aid rendered by the association. 


All Leather Restrictions Off 


Price Fixing Discontinued on Leather 


Washington, Dec. 2—All fixed prices on leather expire 
December 8th following. Action of price fixing committee 
today, announcing sole and belting leather prices will expire 
on that date and will not be renewed. 
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News o’ Shoes 


NEW ANGLE OF CONTRACT SETTLEMENTS 


Outlined by Chairman Baruch as Adviser to War 
Department 


Washington, Dec. 11—Chairman Baruch, of the War In- 
dustries Board, at his weekly conference with newspaper cor- 
respondents discussed the proposal for the creation of a 
commission to promote American foreign trade, and the mat- 
ter of the cancelation of war contracts. 

Mr. Baruch stated he was not prepared as yet to present his 
recommendations concerning the creation of the proposed 
commission to promote foreign trade and regarded the time 
as inopportune to proceed with this. He suggested it would 
be better to await the outcome of the Peace Conference, which 
would clear up the situation, and to gather more information 
concerning this great question. 

His attention was directed to complaints made by certain 
classes of contractors concerning the matter of cancelation 
of contracts and methods of making adjustments. The 
problem faced by the shoe manufacturers and tanners was. 
brought before him in detail, and the correspondents suggested 
that the War Department had been quick with promise of 
relief but slow in bringing these words into action. Mr. 
Baruch explained that the function of the War Industries. 
Board regarding contracts was entirely advisory and con- 
sultative. 

Cancelations were reported to the Board in order that the 
Board might release raw materials to civilian needs and ac- 
quaint the Labor Department with the fact that a certain 
amount of labor had been released by such cancelations. 
Its advice concerning cancelations was often sought by the 
departments contemplating such cancelations and this advice 
was sometimes followed and sometimes not. 


Agreements to Be Lived Up To 


The attitude of the War Industries Board on this subject, 
he emphasized, was that no contractor, whether the form of 
his contract was acceptable or not in a legal sense, should be 
allowed to suffer financial loss by reason of the ending of the 
war. It was the attitude of the Board that every agreement 
made by the Government with the contractors should be 
lived up to and Mr. Baruch expressed the conviction that the 
Government was too big to attempt to take advantage of the 
contractors who had accepted in good faith its assurances 
regarding orders. 

In face of opposition on part of manufacturers to accept 
additional cancelations under the shoe contracts, there 
seems to be the possibility that the agreement entered into 
November 27, will be gone through with. Shoe manufac- 
turers, however, have until Saturday in which to furnish in- 
ventories of stocks of raw materials and findings on hand, 
after which the director of purchase and storage will make an 
announcement as to the intention of the War Department. 


ADJUSTMENT WITH SOLE CUTTERS 
Government to Make Percentage Offer 


Washington.—Officials of Quartermaster Corps conferred 
with tap cutters on December 5, for purpose of making 
adjustment on contracts with Government manufacturers. 
As result of the conference, it is believed that an agreement. 
will be made whereby cutters will keep the sole leather on 
hand for which they are committed in consideration of an 
adjustment of 10 per cent. and, in cases where contractors 
can show they were compelled to install additional machinery 
to meet these contracts. Additional adjustment will be 























Dec. 14, 1918 


made of 1 per cent per pair for top lifts, and three cents per 
pair for taps. 


NO CONSUMPTION TAX 
To Be Placed on Shoes at $10 a Pair 


Washington.—The new revenue bill has been reported by 
the Senate Finance Committee, and will immediately be 
taken up for debate. Owing to the fact that it is necessary 
to raise only six billion dollars, instead of the eight billions 
provided for in the bill passed last September by the House 
of Representatives, a number of taxes have been modified 
or eliminated entirely, among the latter being the consump- 
tion tax of 20 per cent on any sum in excess of ten dollars 
paid for men’s, women’s, misses’ and boys’ shoes, pumps or 
slippers. 


GOVERNMENT MAY SELL LASTS 
Surplus Stock of Lasts to Be Sold 


Washington.—The surplus property division of the office 
of Director of Purchase and Storage, now has before it for 
consideration several offers to purchase lasts from the 
Government. 

E. E. Taylor Company, Brockton, have submitted an 
offer for from one thousand to fifteen hundred pairs at 50 
per cent of the original cost, and Huiskamp Brothers, Keokuk, 
Iowa, will take on a thousand pairs at fifty cents per pair. An 
offer has also been received from the Thompson Shoe Com- 
pany, St. Paul, Minn. 


OVER A MILLION PAIRS 
Army Shoes Uncut in Order 


Washington.—The agreement made November 27, be- 
tween the Government and the shoe manufacturers, is begin- 
ning to show results. The receipts of shoes exhibiting a de- 
crease of approximately fifty thousand pairs. Shoe inspec- 
tors in the field have submitted reports estimating the shoes 
still uncut under existing contracts at 1,375,564 pairs. 


ITALY WON’T BUY 
Shoes Not Needed Now 


Washington, D. C——The Italian Government has canceled 
its call for the three hundred thousand pairs of shoes, bids 
covering which were to be opened tomorrow. Chief Stout 
of the Hide, Leather and Leather Goods Division has been 
informed that changed conditions made this step necessary. 


Fixing Hide Prices Off January 31 


Washington, D. C.—Chairman Brookings, of the Price 
Fixing Committee, authorizes the statement that. domestic 
hide prices will not be renewed after their expiration on 
January 31. 


MORE CANCELATIONS WANTED 
By Quartermaster Corps on Army Shoes 


Washington, Dec. 10.—At the conference in Washington 
of Manufacturers holding Army shoe contracts, which was 
carried over from yesterday, the Government representatives 
sought to bring about greater cancelations than were origi- 
nally provided for on November twenty-seventh. 

General Wood, Director of Purchase and Storage, wanted 
the manufacturers to make further cuts. The original agree- 
ment had the approval of General Rose, General Goethals 
and Messrs. Donald and Thorne, and inasmuch as the ad- 
justment thereunder is concerned it probably will stand. 

General Wood wants all who can do so terminate their 
contracts at once. There are some who cannot do so, and 
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they will be dealt with separately. The new agreement will 
carry a much higher rate of adjustment than that of Novem- 
ber twenty-seventh. The contractors were asked to take an 
inventory of all raw stock and material on hand together with 
quantity of shoes made up, delivered and in process. This 
is to be made the basis of the proposed agreement. 

The firms represented by the men present at the meeting 
hold seventy-five per cent of the contracts which now cover 
three million three hundred thousand pairs of shoes. About 
one third of these have been manufactured; materials for one 
third are said to be cut up, while the balance is covered in 
the original agreement. 

Those who participated in this meeting with General 
Wood, General Rose, Major Byron, and Messrs. Thorne, 
Donald and H. D. Sheppard were: J. Frank McElwain and 
Lawrence Allen of W. H. McElwain Company; E. B. Green, 
Brown Shoe Company, and International Shoe Company; 
Henry G. Powning of B. A. Corbin and Son Co., all of Bos- 
ton; W. H. Breslton, Hamilton Shoe Company; John A. 
Curtis, Rice and Hutchins, Boston; Chas. H. Geissler, F. M. 
Hoyt Shoe Company, Manchester, N. H.; Frank B. Holmes, 
L. Q. White Shoe Company, Bridgewater, Mass.; Harry L. 
Johnson,- Endicott Johnson & Co., Johnson City, N. Y.; 
Chas. P. Keighley of Chas. P. Keighley, Vineland, N. J. It 
was learned today that the bill just introduced by Congress- 
man Dent to permit payments being made on suspended 
contracts will have an effect on settlements. 


RESCO SHOE ,AND SOCK FITTING 
To Be Taught at All Military Posts 


Washington, D. C.—The final mark of appreciation of the 
efforts of Elmer J. Bliss, president of the Regal Shoe Com- 
pany, to bring about the proper fitting of shoes to the feet 
of Uncle Sam’s soldiers, comes now in the form of an order 
from the Secretary of War, directing the commanding officers 
of all military posts and establishments, including the Mili- 
tary Academy at West Point, to institute schools for line 
officers in the ‘‘art’’ of shoe and sock fitting. 

The strenuous efforts of Mr. Bliss are well known to the 
trade everywhere. He has spent a fortune in trying to right 
a wrong that has caused so much trouble to the men in the 
Army. Mr. Bliss showed that fully 85 per cent of the sol- 
diers were improperly fitted. Had the war continued for 
any length of time, conditions would have been reversed and 
there would have been fully 85 per cent of the men properly 
fitted. The work is a monumental one. Uncle Sam’s sol- 
diers of the future will be freed from foot troubles; that is 
assured by the order mentioned and its compulsory observ- 
ance. 

The order directs the commanding officers of the various 
posts and camps to institute classes in shoe and sock fitting. 
They are to utilize the services of men who have graduated 
from the schools that were set up at Camp Meigs, Washing- 
ton, D. C., Jefferson Barracks, Mo., and Camp Fremont, 
Cal., as instructors wherever available. The text book, also 
drafted by Mr. Bliss and entitled ““Army Foot Measuring 
and Shoe Fitting System,”’ is to be used. This book is to be 
supplied to all posts and camps and to the Military Academy. 





A Series of Educational Talks 


The Des Moines Shoe Dealers’ Association is conducting 
a series of educational talks for its salespeople. The next 
subject is “Shoe Construction.” The date of the next meet- 
ing is December 16 when these merchants by the aid of charts 
and illustrated talks will bring clerks and merchants closer 
together. 
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A National Convention--You Can’t Afford 
to Miss It 


‘St. Louis, January 6, 7 and 8, 1919 


attend the annual convention of the N.S. R. A. This 


[' has always been to every shoeman’s Ae ae to 
year it is his duty as an American citizen. 


A National Event 


St. Louis has staged a national affair—the hospitality of 
the city is extended to the nation. Together the manufac- 
turer, wholesaler and retail shoe merchant have lived and 
worked out the problems of the war. Now that the era of 
reconstruction has arrived, the shoe craft must again co- 
operate to effect through national trade organization, a 
united industry. 


Importance of Retail Merchant 


The retail shoe merchant is a most important member of 
the shoe craft. In the past six months he has experienced 
many rapid changes in regulations affecting his business. 
If he is alert to the situation, he will not miss the oppor- 
tunity of threshing out vital problems, as they affect his 
business. These problems will be discussed from every 
standpoint by men of national repute and in “‘Round Table,” 
ten to fifteen minute talks by the leaders in the retail shoe 
trade. 

Progressive Round Table Discussions 


Each table will have a captain, who after covering his 
topic will move to the next table, so that each subject may 
be completely covered at all the tables of which there will 
be as many as there are topics. In these Round Table dis- 
cussions will take place the following: 

“Buying in the Market vs. Buying in the Store,” C. A. 
Wolfelt, San Francisco, Cal., “Cash vs. Credit’”—H. B. 
Scates, Boston, “‘Merchandising Broken and Discontinued 
Lines’’—Frank P. Meyer, Danville, Ill., “‘Normal Profits— 
How to Figure Them’’—A. H. Geuting, Philadelphia, “‘Get- 
ting Results from Window Displays’’—Julius A. Goldberg, 


Chicago, Ill., “Store Records’’—Ben Jacobson, New York, 


‘Growth of the Repair Department—How to Organize it”— 


John Baird, Columbus, Ohio, ‘“‘Advertising—The Right Way’”’ 
—James P. Orr, Cincinnati, “The Help Problem’’—Otto H. 
Hassel, Chicago, ‘“‘Constructive Regulation of Style’-—John 
Slater, New York. 


Talks by National Leaders 


Many men of nation-wide renown will appear on the pro- 
gram, treating subjects of national interest—‘‘Our Merchant 
Marine’’—Chas. M. Schwab, of the United States Shipping 
Board, Washington, D. C.; “Bringing in Our Raw Materials 
Under the American Flag.”” C. D. P. Hamilton, Chief of 
the Shoe Section of the War Industries Board; ‘‘Trade Ac- 
ceptances’’—Breckenridge Jones, President Mississippi Valley 
Trust Company, St. Louis; ‘Craft Association, Its Ideals 
and Advantages’’—Chesley R. Perry, Secretary International 
Rotary Clubs; ‘“‘The War Industries Board’’—C. F.C. Stout, 
Chief of the Hide, Leather and Leather Products Section of 
the War Industries Board, Washington, D. C.; ‘“‘Meeting 
Our After-War-Time Problems’’—A. C. McGowin, President 
Council of National Service, Shoe and Leather Industry; 
“Financing Business in the After-The-War Period’’—Festus 
J. Wade, President Mercantile Trust Company, St..Louis. 


Convention Headquarters 


Three entire floors of the magnificent new Hotel Statler 
have been given up exclusively to display purposes and up 
to date, eighty-five per cent of this immense space has been 
contracted for. The official convention colors are blue and 


gold. 
Reservations Pouring In 


At the rate reservations for rooms are now pouring in, it is 
very safe to predict that the attendance will be far beyond 
that ever experienced by any other N. S. R. A. convention. 
The overflow from the Statler will go to the Jefferson Hotel 
where a number of state delegations have reserved quarters 
together. It is necessary to secure accommodations at once. 

Many letters have been received by the local committee 
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from manufacturers and wholesalers asking if a program 
would be printed in which advertising space would be sold. 
The publicity committee wishes it distinctly understood that 
the program issued by the committee will contain no adver- 
tisments. 

Entertainment—Many ‘‘Surprises”’ 


Arthur Ebbs of the Swope Shoe Company, chairman of the 
Entertainment Committee, says that he will put on at the 
Jefferson Hotel Monday night, January 6, a ‘‘real show.” 
The various events of that evening’s entertainment are not 
yet ready for announcement, in fact there will be no an- 
nouncement—each event being sprung as a surprise, but any 
man who goes away from the luncheon hungry or feels that 
he has not been sufficiently entertained when the program 
of the evening is completed will be entitled to his money 
back, and no questions asked. 

Every moment throughout the three days’ sessions not 
taken by business meetings will be filled with entertainment. 
There are many surprises to be disclosed. 

There will be a Ladies’ ReceptionCommittee to look out 
after the fair sex during their entire stay. A most cordial 
invitation is extended to them to attend and partake of St. 
Louis hospitality. 


St. Louis Travelers to Entertain 


The St. Louis Shoe Travelers’ Association has offered to 
assist the local Arrangement Committee. It has been de- 
cided to place one of the members of the Shoe Travelers’ 
Association on each working committee of the N.S. R. A. 


**Whooping Up’’ Attendance 


The St. Louis Convention is one of the big topics being 
discussed by the live and active New York merchants. As 
a result, the New York delegation will be a large one. John 
Slater, president of the New York State Retailers’ Associa- 
tion, is doing all he can to “‘whoop things up” and is en- 
deavoring to get as many to follow him to Missouri as can 
spare the time away from their business. He has impressed 
many with the importance of the convention this year. As 
a result of Mr. Slater’s campaign, the indications are that 
New York will have a good-sized delegation. 


A Boost from Rhode Island 

The Rhode Island Shoe Retailers’ Association held a meet- 
ing on December 10. Plans for the St. Louis Convention 
were decided. 

New England’s Effort 

W. W. Wilson, chairman of the Executive Finance Com- 
mittee, N. S.R.A., has sent the following letter to ten presi- 
dents of New England Retail Shoe Merchants’ Asso- 
ciations: 
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mix with these Western fellows; we will learn a lot; get 
new ideas and inspiration. 

“You can leave Boston, Saturday, January 4 at 2 P.M., 
arriving in St. Louis, Sunday, January 5, 6:08 P.M., and 
be ready for the convention, Monday, January 6. If there 
is any shoe merchant who hasn’t made war profit enough to 
stand this trip, he has been missing opportunities. 


Appeal to Walk-Over Dealers 


A letter signed by A. A. Lazarus, president of the Pittsburg 
Retail Shoe Dealers’ Association and Sydney Stokes, secre- 
tary, has been sent to every Walk-Over dealer in the country. 
Fellow Walk-Over Dealers: 

“You have had your ears to the ground and are familiar 
with the business uncertainties our trade has passed through, 
and the reconstruction period now facing us. 

‘Your officers urge upon you the importance of attending 
the National Shoe Retailers’ Convention in St. Louis, Janu- 
ary 6, 7, 8, Statler Hotel. 

“Every progressive retailer in the United States should 
attend this convention, if for no other reason than as a mark 
of respect to officers, directors, and chairmen of the various 
committees, in appreciation of what they have accomplished 
for the retailers during the past year. 

“The officers of this association feel confident that every 
retailer who will attend this convention will profit thereby. 

“It has been suggested by several Walk-Over Retailers, 
that if we find that a goodly number of Walk-Over Distribu- 
tors are in attendance at this convention, we might possibly 
have a get-together meeting for Walk-Over Retailers.” 


Illinois Will Be Well Represented 


Dear Members: 

“The Illinois Shoe Retailers’ Association is growing daily, 
but still our membership is far beneath its possibilities. 
This great and glorious state which sent over three hundred 
thousand men to the defense of its country, should certainly 
be first and foremost in membership of the National Shoe 
Retailers’ Association. 

“The National Convention which will be held at St. Louis, 
January 6-7-8—promises to be the greatest of all conven- 
tions. as Illinois always does things in a big way. Let us up- 
hold our precedents and make Illinois showing at this con- 
vention the biggest ever. 

“It is unnecessary for me to cite the many valuable serv- 
ices our organization officers have rendered during this 
strenuous war period. 

‘The removal of some of the restrictions on shoes, brightens 
future prospects of the fancy shoe game. Don’t overlook 
your hand. Fancy shoes furnish the face cards of the win- 

ning hand in the shoe game: keep the 





‘Received a letter November 18 from x 
J. J. Sensenbrenner, General Chairman 
of the National Convention, that will 
be held at St. Louis, January 6, 7, 8, 
1919. 

“He says, ‘all prospects point to 
the biggest convention of the Shoe 
Retailers they have ever seen, and the 
East will be there strong.’ 

“It is necessary to act quick, the 
time is limited, to get up a good dele- 
gation of at least fifty men and 
make reservations. About fifty went 


to Chicago last year, and at least 
that number should go to St. Louis. 
It will do us all good to thoroughly x 





Send your reservation 


January 6, 7, 8, 1919 





J. J. Sensenbrenner 
Convention Leader 
Hotel Statler 
St. Louis 


rd fancy shoe alive. 

January 6—7-8, 1919 are dates to be 
anxious, for they are convention days 
of the Big National at St. Louis. I'll 
be there. I anticipate with inexpressi- 
ble pleasure shaking the good right 
hand of every Illinois Shoe Retailer at 
this convention. You will deeply dis- 
appoint me if you are absent. We 
Illinois shoe men will hold one meet- 
ing all to ourselves. We'll make it a 
love feast and cement still closer the 
already friendships that exist among us. 
Our slogan “Illinois leads them all.” 

FRANK P. MEYER, President 
rd Illinois Shoe Retailers’ Association. 



































LONGER SKIRTS 
—Wwow 
Paradise Girls in 


The Passing Show 
of 1918 







































































Methinks there'll be many a lad 
will stay in France 









































Kaiser Bill now listens 











to his clergyman—too 
late 

















Leg-less soldiers have industrious 
nit hands—God bless ’em 
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21,000 soldiers por- 
tray the Hero of the 
Hour 














The ballot on the 
battlefield close to 
the Rhine 


i can helpfulness in a 
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If you have a heart 
and an extra pair of 
shoes—send ’em 
over 
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BOSTON SHOE TRAVELERS’ 
ASSOCIATION 


Hold Annual Meeting, December 21 


The annual meeting of the Boston 
Shoe Travelers’ Association will be 
held December 21 instead of December 
19 as first announced. The reason for 
the change is to prevent confliction with 
the regular Wednesday luncheon at 
the Shoe Trades Club. 


Big Delegation to Chicago 

At this important meeting of the 
Boston Association, the officers for the 
next year will be elected and the dele- 
gates selected who will attend the Con- 
vention of the National Shoe Travelers’ 
Association at Chicago. It is the in- 
tention of the Association to send at 
the expense of the association, a full 
delegation so that at the meeting, Janu- 
ary 3 and 4 at Congress Hall, Chicago, 
the Boston Association can elect as 
vice-president, W. M. Oakman of 
Boston. 

To Present Clock 

At the annual meeting, official presen- 
tation of the Jarge clock presented to the 
Boston Shoe Trades Club will be made. 
This clock has the place of honor at the 
head of the stairs and it is an artistic 
acquisition to the fittings of the official 
home of the shoe trade in New England. 


OHIO SHOE TRAVELERS’ AS- 
SOCIATION 
Hold Semi-Annual Meeting 

The Ohio Shoe Travelers’ Association 
held their semi-annual meeting and 
luncheon on November 30. Sixty-five 
members were present, and after spend- 
ing sometime in nominating officers for 
the coming year and electing P. W. 
Smith as chairman of the delegation to 
attend the St. Louis Convention, the 
members enjoyed a buffet luncheon 
prepared and served by a local caterer. 

There were two tickets used in nomi- 
nating, a blue ticket and a red ticket. 
On the blue ticket the names ran as 
follows: 

President, R. B. Collier; Ist 
president, C. A. Risley: 2d vice-presi- 


vice- 







Traveling Shoe Salesmen 
Activities of our Trade Ambassadors 
On and Off the Road 


DADADDAVAAAVAUALAA CGA GR DEAL EARGEDAROAA EM OGHAAR DRA CAEARAUAACUAA AACA AMAA EAA 





dent, J. M. Stanly; secretary-treasurer, 
E. W. Metcalf; assistant secretary, 
W. H. Richel; directors for two years, 
A. V. Holbrook, Geo. L. Risley, Sr., 
C. R. Maxwell. 

On the red ticket the names and re- 
spective officers are as follows: 

President, Harlan Rhoads; Ist vice- 
president, John W. Riley; 2d_ vice- 
president, R. S. Van Sickle; secretary- 
treasurer, E. C. Bigelow; assistant sec- 
retary, W. D. Snyder; directors for 
two years, J. T. Vance, Chas. E. Todd, 
J. E. McLeod. 

Director J. J. Kaltenbrun gave a 
paper on “What Are We to Expect of 
Our Next Season,” which was well re- 
ceived. 

Arthur M. Hook 

Arthur M. Hook, a veteran shoe 
traveler now with McElwain, Hutchin- 
son and Winch, Boston, paid the ‘‘Re- 
corder” a visit last Saturday. Mr. 
Hook is a son of Aaron Hook, who was 
one of Boston’s pioneer merchants own- 
ing several stores on Washington, 
Boylston and Hanover Streets. The 
original store was at 254 Hanover 
Street. 

Mr. Hook is a brother-in-law of the 
late Walter H. Pope and with the first 
day of December rounded out his thirty- 
eighth year on the road. For twenty- 
five years, Mr. Hook traveled for the 
old firm of Batchelder & Lincoln and 
for the past thirteen years with Winch 
Bros., and later with the new firm of 
McElwain, Hutchinson and Winch. He 
has a host of friends in the trade and his 
customers in northern New York and 
Vermont eagerly await the visits of 
their “‘counsellor-in-shoes’’— Arthur M. 
Hook. 

From the remarks made during Mr, 
Hook’s call at the “Recorder’’ office, 
we learn that he regards prospects for 
1919 business the brightest ever. 


CHICAGO TRAVELERS NOMI- 
NATE OFFICERS 
Total Membership 200 


At a special meeting on Saturday, 
December 7, of the Chicago Shoe 
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Travelers’ Association, nomination of 
officers were held with the following re- 
sults: For president, Frank B. King 
and Ralph Stadeker; for vice-president, 
Chas. W. Evans and F. C. Heer; sec- 
retary-treasurer, Dave Davis and T. G. 
Rhodes; directors for two years, Lou 
Brown, H. D. Lotspiech, Clarence Ar- 
nold, J. J. Fisher, Frank F. Phelps, and 
Willard H. James. The election will 
be held during the latter part of Decem- 
ber, and three directors are to be elected. 

Nine new members were brought in 
at the meeting, making the total mem- 
bership close to 200, which makes the 
Chicago Association the second largest 
body of shoe travelers in the country, 
putting it close to first place which is 
held by Boston. 


Resolutions on Reconstruction 

The following resolution was intro- 
duced by Joe Kalisky and was adopted 
by the Association: 

Whereas, The Honorable Frank O. 
Lowden, Governor of Illinois, has rec- 
ommended to the people of the state 
a duty regarding the work of reconstruc- 
tion—and 

Whereas, It is commendable in its 
highest sense, and should appeal to 
every honorable citizen who believes in 
the democracy of our nation and our 
desire to build up rather than destroy. 

Therefore, Be it resolved that the 
Chicago Shoe Travelers’ Association 
endorse this movement and pledge our- 
selves to support and co-operate with . 
the Governor in any way he may desig- 
nate and that a copy of this resolution 
be transmitted to Governor Lowden 
with assurances of our loyalty. 


Death of George Nethery 

Geo. Nethery for twenty-five years 
one of the big men among shoe salesmen 
in Central Texas, died on November 
26. His funeral was held at Waco, 
Texas. Mr. Nethery is perhaps the- 
best known shoe salesman in Texas 
today, on account of his constant con- 
tact with large buyers. He represented 
the Huiskamp Bros. Co., Keokuk, Iowa, 
for the past three years. 
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Boston 


BOSTON SHOE TRADES CLUB 
Address by Prominent Tanner 


There was a large attendance at the 
weekly get-together meeting of the 
Boston Shoe Trades Club at noon on 
Wednesday, December 11. At the 
head of the table, with President E. 
B. Terhune, were seated: E. A. Brand, 
general secretary Tanners’ Council; 
W. E. Plumb, executive secretary Tan- 
ners’ Council; J. D. Smith, general 
agent Tanners’ Council; Harry I. 
Thayer, president New England Shoe 
and Leather Association; H. L. Rice, 
president of Rice & Hutchins, Inc.; 
Louis R. Fisher of the A. C. Lawrence 
Leather Co. and the special guest, 
August H. Vogel of Pfister & Vogel 
Leather Co. Mr. Vogel was a former 
president of the National Association 
of Tanners, recently merged into the 
Tanners’ Council. He took a _ very 
active part in the recent Atlantic City 
reconstruction program. During the 
entire period of the war he was active 
in war work in Milwaukee and Wis- 
consin, and has acquired the reputation 
of being a true blue patriot, in every 
sense of the word. 


Optimistic on Business Conditions 


Introduced by President Terhune, 
Mr. Vogel received an _ enthusiastic 
reception. In his opening remarks, 
Mr. Vogel alluded to the recent At- 
lantic City conference as the greatest 
meeting of trade leaders ever held in 
the United States. Many of these 
men, he said, were in trouble over the 
cancelations of Government contracts 
and that was one reason for so many 
of them coming together. Mr. Vogel 
expressed his belief, however, that there 
will be very little trouble as regards 
these cancelations and that the Gov- 
ernment will relieve manufacturers of 
any burdensome conditions. 

Mr. Vogel, speaking of the possibil- 
ities of foreign trade, said: ““There is 
a great future before the United States 
in this regard. We must go into Rus- 
sia, Serbia and all the war-stricken 
countries and do business with them. 
We have gold and must help them if 
we expect them to trade with us. We 
must give them credits—long credits. 
By helping them, at the same time, we 
help ourselves. Trade banks will be 
established in the United States to 


help in the extension of foreiga business, 


as done previously in foreign countries.” 


Good Business Assured 


Mr. Vogel expressed himself as an 
optimist in the matter of reconstruction, 


"1913. 


saying: “If we will wait until April or 
May, when the Peace program is defi- 
nitely acranged, we will find but one 
outcome; that is, lots of business for 
every manufacturer in the United 
States for the next two or three years. 
After that, there may be some trouble, 
but during the reconstruction period no 
manufacturer need be afraid of business. 
History shows that after all wars the 
prices have been higher and business 
active.” 


Labor Must Share Profits 


Mr. Vogel spoke of the wonderful co- 
operation during the war between the 
manufacturers and the Government 
and hoped to see it continue. ‘‘Labor,”’ 
he said, ‘‘must play a greater part in the 
future of this country than ever before 
and have a greater share in the profits. 
Some plan, along this line, must be 
worked out between the manufacturer 
and the laborer.” As regards the fu- 
ture of the leather market, he con- 
sidered it bright, with prices of hides 
back to those of the Fall of 1914 and 
only 25 per cent higher now than in 
“This country,” he said, ‘has 
these raw materials and the products 
made from them, and the world is ask- 
ing for these in large volume. As re- 
gards prices, they may go down very 
gradually but no attempt should be 


-made to cut labor, even if it could be 


done. There may be shifts of labor, 
but no surplus in the immediate future.” 
Mr. Vogel was given a hearty round 
of applause at the finish of his optimistic 
and thoroughly practical address. 


“SHOE AND LEATHER TRADE 
NIGHT”’ 


Boot and Shoe Club, December 18 


“Shoe and Leather Trade Night,” 
with appropriate addresses; and Christ- 
mas and “Peace”? music is to be ob- 
served by the Boston Boot and Shoe 
Club at Hotel Somerset, next Wednes- 
day evening, December 18. 

President W. H. L. Odell will pre- 
side, and the speakers will include C. F. 
C. Stout, Chief of the Hide, Leather and 
Leather Goods Division of the War In- 
dustries Board, whose recent activities 
at Washington have made him one of 
the most conspicuous members of the 
allied trades; Van A. Wallin, until re- 
cently president of the Tanners’ Coun- 
cil, and A. H. Geuting of Philadelphia, 
secretary of the National Shoe Retailers’ 
Association. 

The general theme of the addresses 
will be the outlook for the shoe and 
leather trades during the reconstruction 
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period. There will be special music by 
the Boston Philharmonic Concert Com- 
pany, A. H. Handley, leader. 


NEW ENGLAND SHOE WHOLE- 
SALERS’ ASSOCIATION 
Hold Annual Meeting 

At the annual meeting of the New 
England Shoe Wholesalers’ Association 
held in Boston, December 11, Peter W. 
Hutchinson of McElwain, Hutchinson 
& Winch was elected president. Other 
officers elected were: Vice-president, 
Edwin P. Holmes, of Boston; treasurer, 
Henry F. Tapley, Boston; secretary, 
Thomas F. Anderson, Boston. Execu- 
tive Committee: Alfred H. Berry, Port- 
land, Me.; Byron S. Watson, Provi- 
dence, R. I.; Alfred S. Foster, Boston; 
E. Walter Smith, Worcester, and Mark 
W. Shaw, Boston. 

Following the reports of the secretary 
and the treasurer, informal addresses 
concerning the wholesale trade were 
made by Peter W. Hutchinson, Charles 
A. Coe, Byron S. Watson, president of 
the National Shoe Wholesalers’ Associa- 
tion; A. J. Mayberry of the United 
States Rubber Company of New Eng- 
land; Edwin P. Holmes and others. 

Col. Henry E. Smith of Worcester, in 
a patriotic address, recalled peace days 
following the Civil War, and said that 
had we not been a united country as 
result of that conflict, we could not have 
given the Allies the co-operation which 
resulted in the triumph over Germany. 


Death of Harry P. Murdock 
Harry P. Murdock died at his home ~ 
in Winthrop, Mass., November 14. 
Mr. Murdock was born in Crown Point, 
New York, October 21, 1870. In 1897 
he engaged in the retail business at 
North Adams, Mass., which he con- 
tinued until 1911 when he became as- 
sociated with S. B. Thing, Co., Inc., of 
Boston as their representative of the 
Middle West. 

Mr. Murdock was a member of Morn- 
ing Sun Lodge, F. & A. M. of Port 
Henry, New York, and the Boston Shoe 
Trade Club. 

Death of Harry S. Amsden 

Harry S. Amsden for five years sales- 
man for P. J. Harney Shoe Co., and 
for five years salesman for the Watson 
Shoe Co., died Monday, December 9. 
His funeral was held at the home of his 
father, 8 Gardner Street, Allston, Mass. 
Burial at Mt. Auburn cemetery. 

Three years ago, Mr. Amsden opened 
a retail shoe store at Keene, N. H., 
where he was very successful and made 
many friends. His father is also well 
known in the trade, having stores in 
Lewiston and Rockland, Maine. 

Mr. Amsden leaves a wife and young 
daughter. 
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Massachusetts Shoe Merchants 
Plan Campaign for 1920 National Convention 


At the regular monthly meeting of the Massachusetts 
Retail Shoe Merchants’ Association, President Scates gave 
an interesting summary of the Convention of Managers of 
Shoe Departments of eighteen different cities, and made 
a forecast as to styles for the Fall of 1919 and the Spring of 
1920. About thirty members were present and arrangements 
were made for a strong campaign to be carried on at the 
National Shoe Retailers’ Association Convention at St. 
Louis next month to bring the 1920 Convention to Boston. 


Reports and Comments 


Chairman W. W. Willson, of the advertising committee, 
reported on the advertising campaign regarding the Govern- 
ment restrictions on footwear which, however, have since 
been removed. The campaign was ably conducted until 
made unnecessary by said removal. 

Favorable comments were made by members present re- 
garding the little magazine, The Punch, and arrangements 
will be made to give it a wider circulation among the retail 
shoe merchants in New England, especially in those states 
where there is now no state organization. 


New England Night in February 


At the suggestion of Claude A. Derr of Worcester, a com- 
mittee of three is to be chosen to arrange for their special or 
regular meetings of the Massachusett’s Association in two 
or more cities other than Boston within the coming year. 
It was decided that the February meeting be a New England 
Night and that merchants from all parts of New England be 
invited to be present. President Scates suggested a novel 
plan for making this unusually interesting, the meeting to be 
started at three o’clock in the afternoon, the members and 
guests assigned tq the various round tables at the Shoe 
Trades Club and at each table to have one man who had 
attended the St. Louis Convention and who could talk to 
the others on some phase of the convention. Then by a sort 
of bridge-whist, these members will be transferred to other 
tables to repeat their story and thereby impart the informa- 
tion in- an informal way, which would be a benefit to all 
attending. The supper is to be held at six o’clock at the 
same place and in-the evening some first-class speakers or 
an entertainment of some unusual kind to take place. It 
was claimed that this would interest the members of the 
retail trade so thoroughly that there would be a large at- 
tendance and a very enthusiastic meeting. 


Discussion on Future Business 


There was a very general discussion regarding the im- 
mediate future of the shoe business because of the necessity 
of readjustment from war to peace conditions and this 
together with the style question as presented by President 
Scates, which is published elsewhere in this number, made the 
meeting one of unusual interest. 


Amendments to Constitution and By-Laws 


Amendments to the Constitution and By-laws were 
adopted, whereby the offices of secretary and treasurer were 
consolidated, the office to be styled secretary-treasurer. The 
executive committee will be hereafter termed the Board 
of Directors. The annual meeting is to be held the second 
‘Tuesday in April beginning April, 1919, instead of Novem- 
ber as heretofore, the present term being limited to six 
months. 
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Modern Store for Service 
For the Louis Traxler Company of Dayton 


The Louis Traxler Company of Dayton, Ohio, will erect a 
new fire-proof building of six floors and basement with a total 
selling space of 168,000 square feet. -This department store 
will have a frontage on Fourth Street and a frontage on 
Ludlow Street. The corner chosen is one of the most at- 
tractive in the city. Louis Traxler, the president of the 
company, plans to be in his new home March 1, 1920. 


Modern Equipment 


Six modern passenger elevators and two freight elevator§ 
will be installed. All stairways will be enclosed. A modern 
pneumatic tube system, with a parcel conveyor unit will 
facilitate quick and accurate delivery of packages. On the 
mezzanine floor will be rest rooms for the public, and club 
rooms for the employees of the company. A large auditorium 
for lectures and entertainments will be provided on the fifth 
floor. Play rooms will be installed for the children, and smok- 
ing and lounging rooms for the men. A roof garden and 
restaurant will make attractive features of the modern 
structure. 

Unveiling of Picture 


Information came to the 300 employees of the Louis 
Traxler Company store Monday night of the proposed plans 
for the handsome new home of the company through the 
medium of a little surprise party arranged by Mr. Traxler 
assisted by members of his official staff. The surprise feature 
of the affair came at the conclusion of a well-served banquet 
at the store in which a program of exceptional merit and in- 
terest, with music and short, snappy talks predominated. 

Mr. Traxler gave an account of the development of the 
store from a humble beginning to the present leadership 
which it has assumed in the community, tracing the continued 
growth and development and expressing a pardonable pride 
in the achievements of the enterprise. And it was at the 
conclusion of his remarks that he pulled aside the veil and 
showed the employees of his concern the handsome building 
which in the not very distant future is to be their permanent 
home. : 

Superior Executive Staff 


It might be mentioned in this connection that Mr. Traxler 
has been extremely fortunate in surrounding himself with a 
superior executive staff. He is president of the company. 
A. L. Altschul is vice-president; H. A. Green, secretary and 
treasurer; J. W. Shuttleworth, general store superintendent. 
There are, besides these, fifteen buying executives for the 
various departments of the store. The present sales force 
of three hundred will be increased to 500 by the change in 
location and the increased facilities for handling the con- 
stantly increasing patronage, which Dayton and environs has 
wisely given to this enterprise. 





‘**Popular Price Shoe Store’’ 


From Booze to Shoes in Seattle 


The Dinham-Strehlau Shoe Company, Seattle, Washington, 
has leased the two stores at 1629 and 1631 West Lake Avenue, 
opposite Frederick & Nelson’s new store giving the establish- 
ment a frontage of forty-one feet. 

The Dinham-Strehlau Shoe Company has opened one 
store for each year it has been in business. Five of the 
stores were formerly occupied by saloons. 
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STARBUK= DONKEY COLT 
















STARBUK _ DONKEY COLT 


BRAND BUCK Highest Grade Chrome 
LEATHER Patent Sides 


In Fancy Colors and Unusual care in selec- 











White. tion and most modern 
Produced by an im- tanning methods give 
proved tannage which buyers utmost value. 






results in self-evident 
superiorities. 










Complete Lines on Display at 


BOSTON SHOE STYLE SHOW, SPACE 56 






TOLMAN, DOW 6. COMPANY 


BOSTON, U.S.A. 














_ B.—Both Models shown above are made of Tobasco Brown Kid. Ladies’ Model is priced at § 
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WE applied the name STANDARD to 


our Kid Leathers because ‘we knew it 


implies highest quality. 


And we cordially invite all shoe men—makers 
or merchandisers—who are looking for the 
best satisfaction of their respective cus- 
tomers to expect the highest standards from 


STANDARD KID 


Fullest possible realization of grade and 
weight uniformity. 


On Display at Space 62 
Boston Shoe Style Show 


STANDARD KID MFG. CO. 


Manufacturers of 


Black and Colored Glazed Kid and Patent Kid 
207 South Street .. .. Boston, Mass., U.S. A. 


New York Office: 610 Tribune Building 
Factories at Wilmington, Del. 


AGENTS 
F. W. Bailey & Co. Geo. A. McGaw I. Louis Popper 


Charles A. Brady 
Cincinnati, Ohio 


Rochester, N. Y. St. Louis, Mo. Chicago, It. 
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At the Boston Style Show 


Room No. 3 and 4 






Most popular numbers of both our men’s 
and women's styles are on display. 





You are cordially -invited to visit. our 
' exhibit and while in Boston our office and 
salesroom, at 207 Essex Street, Room 
407, where a complete sample line may 
be seen. 2 
HOMPSON BROS. I 
MEN’S FINE SHOEMAKERS ~ 
BROC KT ON- 


"NEW YORK 
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VIRGINIA TEMPLE No. 1756 
Mahogany Calf Blucher Oxford 
College Last, 13-8 Military Heel 


The House that Helps 


\ \ JE want Parker-Holmes Company to mean 
something more than a place to come 
when you need shoes. 


We try to make our customers feel that we 
take a lively interest in their success, and are 
always ready to assist and advise them on mer- 
chandising problems of which our long years of 
experience have taught us the right solution. 


Complete Lines on Display at 
Boston Shoe Style Show 
Space 11 


Parker-Holmes & Company 


“The House that Helps” 





Boston bp Massachusetts 















































‘*& ND I can doa good job of it.’’ For the zea/ Beaded Tip Laces 
surely are strong laces. But that’s only one of the things that 
has earned for > So their reputation as America’s Supreme Shoe 

Laces. ‘The Tips positively won’t pull off. You get full length, 

beauty and fast color. Years of lace making gives us the “* know- 

how’’ which guarantees to you what is unquestionably the best shoe 
lace on the market today. 


Look for the Trade-Mark—BEADED 


QUALITY @eadedTip SHOE LACE QUALITY .GBeadedTip SHOE LACE 


UNITED LACE & BRAID MFG. CO. 


ORIGINATORS AND SOLE MANUFACTURERS 
Auburn, Providence, Rhode Island 





TRADE MARK 
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FO OXFORDS AND SLIPPERS 
ARE POWERFUL STIMU-_. 
LANTS FOR BIGGER BUSINESS IN 
THE SHOE DEPARTMENT— THEIR 
ATTRACTIVE LASTS AND PAT- 
TERNS—THEIR SPECIAL HAND- 
BOTTOM FINISHING PLUS THEIR 
POPULAR PRICES—TURN “JUST 
ts LOOKING” SHOPPERS AND “WIN- 
pe DOW GAZERS” INTO REAL CUS- 
ieee TOMERS., 


BOOTH 2 









: "CHARLES K. FOX, Inc. 
_ Haverhill, Mass., U.S. A. 


b= = Ch o: Great-Northern Bidg. | 
+ Boston: sak 1a Se Street ad 


'Marbridge Bldg, Rekicey and 34th St. 
Room 632 


* 
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**Bell Brand Leathers 
are Belwethers’”’ 





F you would see that perfection in side 
leather you have hoped for do not miss 
our display of BELL BRAND SIDE 
LEATHER at the Boston Shoe Style Show. 











No side leather ever produced has the fine calf 
appearance and “‘feel” of BELL BRAND SIDES. 


It offers new opportunities to shoe manufac- 
turer and dealer alike. 


On Display at Space 55 
Boston Shoe Style Show 


S. L. Agoos Tanning Co. 


Specialists in Fine Veal and Side Leathers 
145 South St. $3 Boston, Mass. 


Tanneries at Peabody, Mass. 
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CRISS Li INLD LESS LINE ONS I MS EE NE OT TY LE 


JANUARY 5, 6, 7,8 
SPACE 29 


BOSTON SHOE 
STYLE SHOW 


HE Watson Shoe for Women stands securely above the 

class of fluctuating quality. Its dependability is as well 
known to its wearers as to its retail handlers. 

Shoe quality that speaks convincingly for itself is the stand- 
ard of merit which the Watson Shoe attained long ago—and 


which we have never permitted it to lose. 


Watson Shoe Company 


Lynn, Massachusetts 


Boston Office, 183 Essex Street 
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BOSTON SHOE STYLE SHOW 


BOSTON SHOE STYLE SHOW 
Symphony Hall Space 87 Jan. 6, 7, 8 and 9 
And Evenings on the Victory Promenade : 








Every merchant is cordially 
invited to visit our displays 
at Boston and St. Louis, and 
to avail of the service which 
our representatives are pre- 
pared to render to the visit- 
ing trade. 


THOMAS G. PLANT COMPANY 


NEW YORK BOSTON CHICAGO 
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Come to 


Hee Heke 


oston Shoe Style Show 


Symphony Hall, January 6, 7, 8, 9, 1919 





New England leads in shoemaking. New England is supreme in shoemaking. 
Would you know the SECRET of its supremacy in shoemaking, Mr. Buyer? 
Then “‘follow on.” 

In the beginning New England was HOSPITABLE to the shoemaking in- 
dustry. Thomas Beard, the first shoemaker in America, was so WELCOME 
that he was given his board and lodging at the expense of the colony. That spirit 
of hospitality still abides. Come to BOSTON MARKET IN JANUARY, Mr. 
Buyer, see it in action, and share in it. It is the hospitality of the HEART. And 
the HEART of New England shoemaking is true, warm and vigorous as ever it 
was, and that is the first and the primary SECRET of the SUCCESS of New 
England in shoemaking. 


NEW ENGLAND’S HOSPITALITY 


Come to Boston market in January, Mr. Buyer, and see these rugged New 
England principles in action. 

Come enjoy the spirit of HOSPITALITY, the welcome greeting at the office, 
the entertainment of the Shoe Trades Club, and the —— display of shoes at 
the Style Show. 

Come share in the spirit of INSPIRATION, the spirit that foresees a brilliant 
future for New England shoe manufacturing, the development of domestic trade 
on a greater scale than ever, the expansion of foreign trade surpassing all known 
records, and the improvement of footwear in a measure to maintain permanently 
the fact that New England shoes are the best in the world. 
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The Week’s Big Events 


GRAND OPENING DAY—JANUARY 6 
The grand opening day of the Victory Shoe Style Show is scheduled for Mon- 
day, January 6, at 2.15 P. M. Symphony Hall will be thronged with buyers 
who will come from all parts of the country to study advance styles of New England- 
made shoes. The public will attend the afternoon sessions. 


ATTRACTIVE BOOTHS 
The many booths showing shoes, leather and accessories will prove centers of 
attraction and will supplement the information which those present will derive 
from the films and from the styles as presented on the living models. The lead- 
ing shades in other shoe materials will also be prominently displayed as well as 
accessory lines. 
THE EVENING PROGRAM 

In the evening at 8 o’clock, a trade leader will address the gathering, answering 
the many problems which after the war conditions have brought about for dis- 
cussion. 

After the opening address, living models will appear on the richly carpeted and 
rose-banked runway, gowned attractively and shod in the footwear of the leading 
New England factories. As each model appears a screen announcement will be made 
of the maker of the shoe and the name of the manufacturer of the leather or shoe 
cloth of which the footwear displayed is composed. 


NEW ENGLAND DAY—JANUARY 7 


New England is pre-eminent in the shoe industry. Boston is its trade “capitol.” 
From all over the country shoe, leather and materials come to New England to be 














SYMPHONY HALL—HEADQUARTERS OF VICTORY SHOE STYLE SHOW 
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converted by its skilled workers into New England-made footwear. All the world 
has drawn upon New England for its shoes. 

Admittance will be by ticket, which can be obtained in the local shoe stores 
of Boston, from exhibitors and from the style show management. Tickets have 
already been distributed. The balconies will be open to the public. Pupils from 
the various trade and technical schools will be sent tickets for attendance at the 
afternoon and evening performances. 

On New England Day, the Lounge and Smoking Room will be in charge of 
the Massachusetts Retail Shoe Merchants’ Association and the members thereof, 
who are not in the St. Louis market will hold a reception there to visiting buyers. 

There will be a news telegraph service from the St. Louis Convention to the 
Victory Style Show. 


LEATHER DAY—JANUARY 8 


““As you judge a piece of leather by the way it holds together, so we judge the 
social units by the way they cling and rub. Ah, it’s better social weather when the 
people get together, when the people get together at the Club’”—which is in this in- 
stance—Symphony Hall, January 8. 

A nationally known authority on the leather situation, Fred A. Vogel President 
of the Tanners’ Council, will make the address of the evening, after which, as on 
the two previous evenings, attractive living models will present the latest word in 
shades of leather which has been converted into New England made shoes. 


NATIONAL DAY—JANUARY 9 


The crowning event of the Victory Shoe Style Show will be National Day. 

Our Nation is now at Peace with the world. The thought expressed by Na- 
tional Day will be a spirit of unification. Our interests are All for One and One for 
All, and in that spirit the program of the day will be celebrated. 

Responsible leather men, shoe men and style experts will be on hand at every 
moment during the afternoon and evening to answer all questions that may be pre- 
sented; in other words, at the Victory Shoe Style Show on National Day, the shoe 
and leather men of the country may shape their future merchandising policies. 
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E CORDIALLY INVITE YOU 
to study our displays and avail of 
our facilities at the Boston Shoe 
Style Show and the St. Louis 
Convention of the National Shoe 
Retailers’ Association, which are 
freely at the disposal of the visiting 
trade. These displays, to meet the 
convenience of every visitor, will be 
in Space No. 26, Symphony Hall, 
Boston, and Room 108, Hotel 
Statler, St. Louis. 


DOROTHY DODD SHOE 
COMPANY, BOSTON 
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Boston Shoe Style Show 


A Display Of the Arts and 
Craftsmanship of the Shoe, 
Leather and Allied Industries 


Symphony Hall, January 6, 7, 8, 9, 1919 


Director-Manager j : ‘ Robert J. Walsh 
Musical Director ' ; . Marian F. Ellis 
Stage Director ; ; . William H. Walsh 
Asst. Stage Director . , . Bernard J. Rogers 
Properties : : . Walter W. Battis 
Electrician ; ; ; John W. Campbell 
Scenic Artist . ; Radmore Lavelle 
Head Fitter . Harry Israel 


Matron . ; : : : . Margaret Dowling 


Models from the Garden of Styles on the Victory Runway 


Irma Israel Lillian Carena Anita Carlton 

Mae McManus Marie Clifton Marguerite Leon 
Louis Kohlman Marguerite Fay Jessie Gorman 
Florence Phelps Louise Cardone Minnie Houghton 
Louis McCusker Florence Cross Vivian Marose 
Gladys Gorman Mollie Smith .- Gladys Quinlan 
Dolly Dates May Nickerson Betsy Collins 

Effie Sears Cynthia Putnam Rose Willoughby 
Mabel Kenney Molly Williams Clarice Rogers 
Esther Cambell Estelle Monroe | Rebecca Rothschild 


Priscilla Witts 
Models of Men’s Shoe Styles 


Harry Richardson, John Young Henry Morse | 
John Scarbrou Oscar Osborne _ Paul Taylor | | 
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Lest You Forget 





FTER four years of war the world 
is now at peace, and we are rapidly 
returning to pre-war conditions. 


In planning your future orders, would 
it be asking too much to have you re- 
member that this concern, while meeting 
all the Government requirements, did 
not cancel one of your orders, but filled 
them to the last dozen? 


The concerns which cancelled orders 
without regard will now be barking at 
your heels urging you again to take 
them on. 


Lest You Forget 
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Footwear in Fashion 
For Spring, Summer and Fall 
On Exhibit in Display Booths and on Fashion Runway 


Display Room 
No. 


Dayton Last Co., Boston. . 65 
Boot and Shoe Recorder. . 100 
Knights-Allen Co., Haverhill. sete? is 25 
Plant Bros. Co., Lynn and Fea ae Ee ce eae 48 
Lynch Shoe Co., Lynn...... PE RER I OEIE SE EO ON CREME ENE SE AES 44 
L. B. Dudley & Co., Haverhill. eric Ns tls aoe ie pane he Gervais nde iO Ne ae 75 
as ae IR II oso 3 6 5.5 co ly aceieio di er Rispernsd. che s)aceps bp apeniond.s, pueudts dosverduc 45 
M. N. Arnold Shoe Co., N. Abington (Men’s and Women’s)......................4-. 47 
Lunn & Sweet Shoe Co., Auburn, Me.. : Fite sie the MAP cide, re 
ee er roe bon os. Sarnia aacdies.b Ales s kGawe Os Aouad se wae 12, 18 
ce ee et See Te ee er 
* Sg 5 sa on. 345. valor ocd eer esd lo Drag Belg ania wha oes Scat | a 
Sere cee a NO i, I nn oe ec een hoe Seow hes haces odectee 86 
Thomas G. Plant Co., Boston timeett Ouahity). .. 2s. oS od ca eee sc ew dee se cena 87 
Williams-Kneeland Co., S. Braintree. . SNE a Ae 0d Ase iL Re cies ta er ee 
88 


eu 


Ss Peek WinME, <5 oc. 5 coc cscs vnc ccm coc senccececccessevaces 
es al re 5a sos, wists eis, 01% sida o gals ond « aierare iba pi mia. onsisiqvelay eras sldue 7 


CN a eee ee ee ee ee errr ae 
ere Nc 5s 5 SS osore olen 4 dvips Bade Dherpelscc gapele semen pee 89 
Pe sao bk Sh esas des ads eas edie Soa Bb ae A Te GEFs Sip eS 83 
a oe arg a ag, 59S albow: winiwdes cash ww Aiers eee he oes we 90 
Chesley & Rugg, Haverhill. . 81 
Parker-Holmes & Co., Boston... Pee See Se eee EY oe eh aes 11 
United Lace & Braid Co., Providence. BA PVs cttss CANES: « toh: ucts GER ALA ate ROMS PT Le 9 
Timson Bros., Boston. . RAW eg a ae AE eR te EL ACIS, EE re RON Te 8 
Dorothy Dodd Shoe Co., ‘Boston. . We Pa Oe I ee Oe Sones 26 
ie MOM i da oe AEN oe 33 
ee I te 6s soca -d: kg, cn nd, Ged Gui lo cc glaresebid Meeps cardia a oR 27 
Preston B. Keith Shoe Co., Brockton. . Dao Lae ahete ee bas aa ee nee 32 
Nathan D. Dodge Shoe Co., Newburyport. . 28 
Pas eg oe ie dic cana shat s cxleck Rie ae: lard de ede enh eas ee 14,15 
as, ee ae me eee i Og ee ee ea Ee UR OMe y Sy 
Watson Shoe Co., Lynn.. Sh te: pasts! eas 29 
Thompson Bros., Inc., Campello. . A levis be sanelen dca aheag iets acs haa bas tapas 3,4 
eaten tk eee i, I ooo os dons ale dare a L2e tle tere tarehd ible Mieteracaas aanmeme 2 
Pkeacem ie ns Cis PN ais iso oe gnosis see a Sips are 4% area Ruler I wie 1 
ae a a I is 5 ae5 sin 0a p's scisis os «po 8 Alors ORD Anke oe Ree eee 
Desai SR, RN I On oceans cha siaiegis Hele is o-ors) si glapiaiays coh Sienna 70 
aie a rs i i, HS sain 5 oie es cerns Fie Nw Slag bit wows oka ode omionneaes 98 
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Y O makers and merchandisers 
(1 ~ of distinctive shoes we announce 


nn 
CALF © 


Soft as the finest kid 


Distinctive in its new and 
unusually lustrous finish 


Sample shoes may be seen 
at space 72-73 
BOSTON SHOE STYLE SHOW 








Donovan Brothers 
| 46 South Street 


Boston Massachusetts 


Tanneries at Salem, Mass. 
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Herman E. Lewis, Haverhill... . 
Foster Rubber Co., Boston. ........... 
Ideal Vogue Shoe Co., Haverhill...... 


Diet te es era a eas eee eal ol 8 old 53.0 okie ie OD wae ds lee 


Beckwith Box Toe Co., Boston........ 


H. & J. Shoe Co., S. Boston........... Be ee as 
Woodward & Wright, Campello..................... 


Ellis Eddy Co., Haverhill... .. 


Standard Kid Mfg. Co., Boston. . 


eee eI goo. 6s SSS ears olds aid @ Side ow bb pak go Seonae come atgtalere 
Cae ION Sooo oo gah dna d ws dda db dee By Oss, De a ge 
seen re ca aca ids, Wiarebvala sd eukil Woueaagesd ie ole AOR SNe ee te 
a ee nr oe la nuck a a be oa hbk « cic Pe ee ee 
a a ee aE nook ee hu hE ees a ee ae 
De es ee I a or Food sah open so biow nga bulk G cls Dae ee ee 
Be ee ee 5 Fe acs Sod os fate Se a ea ae oom fa Re eee 
is In ee ek i) Sey atlas wale ry ea Ib eran Reet 


Barnet Leather Co., Boston. . 

F. Blumenthal & Co., Detin.. ve 
Pfister & Vogel Leather Co., Milwaches.. 
Richard Young Co., Boston. . 


Bristol Patent Leather Co., “SE MEE a AARP Leta Aerated 55 


S. L. Agoos Co., Boston. . ; 
Donnell, Carman & Mudge, ine., Boston. . 
H. S. & M. W. Snyder, Boston. . es 


ii a ro, Lgl spun bad eexy be 
De ie TE ssc hs eres a ha ln Se bk a beet So ee pea pls De, Ae 
Ch Tera Moora ils ee sc ao FES O09 BN O08 fee Cs as Beard ER 
jp eee eR OAC LICE So Senne An enn, a Mare SC 
DOr ey ri I oo Goa ala as ate eo Steers ale ae GS Pepin a LS Ree Bs 


T. J. Kelly Co., Lynn.. 5 

Thomas Lake & Whiton, Sie: ‘ Baten (Polar Cloth). 

J. Spalding & Sons Co., N. Rochester a: 
Keystone Shank Co., Chelsea. . Bet csc 
W. W. Winship, Boston (Trunks). 
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Leather and Materials 
For Spring, Summer and Fall 
On Exhibit in Display Booths and on Fashion Runway 
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AN “KE, & M. SHOE OF : otal 
No. 3651 
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Retails at $10.00 
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Why Buyers Should Attend 
the Boston Shoe Style Show 


By Robert J. Walsh, Director-Manager 


This exhibition is inaugurated for the double purpose of promoting the shoe 
business and educating the trade. The manufacturers of leather and shoes in 
New England and the management of this show have expended much care and ex- 
pense to bring about results. We consider it the duty of every shoe wholesaler and 
retail shoe merchant to come to Boston at this time for the following reasons: 
‘pee | CONTACT WITH MANY MEN 
e ae At this season of the year there are in 
Boston a large number of buyers from all parts 
of the country who will attend this exhi- 
bition. This gives you an excellent oppor- 
tunity to meet the best representatives of the 
wholesale and retail business from all parts 
of the United States and Canada. 

Our exhibition will give you a correct 
idea as to style in women’s apparel including 
shoes. This in itself is an education. You 
will also meet here the most prominent manu- 
facturers in the country of both shoes and 
accessories. 








AN INTERCHANGE OF IDEAS 


You will come in contact with the retail 
merchants of the country, whose ambition to 
obtain success is in the same line of business 

ROBERT J. WALSH as your own. With them, you can exchange 
Director- Manager ideas as to the tendency in all parts of the 
country as it relates tostyle and other features. 

These discussions at this particular time are of greater importance than ever 
owing to the remarkable condition of the past four years which brought with them 
a European War, a period of extraordinary shoe styles and restrictions of those 
styles, and finally the sudden ending of the war. All of these features tend to 
make this a psychological time to talk over the situation together. 

We will have attendant at this exhibition responsible, well-posted men in the 
leather manufacturing business and in the shoe business, also style experts to give 
you all the information up to date that it is possible to secure. 

It would seem to us that a visit to this exhibition would be really essential to 
every retail merchant who has the success of his business at heart as it will assist 
him very greatly in the shaping of his future policies. 
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Visit Our Exhibit at 
Boston Shoe Style Show 











Symphony Hall 
January 6,7, 8,9, Space 12 
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| See the C & R Line at the 
~ Style Show 
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Booth 81 


CHESLEY AND RUGG 


Makers of Women’s Turn Shoes 


HAVERHILL - MASS, 
Boston Office: 89 Bedford Street 
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**NATURE”? . 


A MAN’S TAN 
CALF OXFORD 





“BAYNE”, 
WOMAN’S GUN 
. METAL CALF BAL | : 


The Preston B. Keith os 
Shoe Co. _ ae 
BROCKTON (Campello Sta.) MASS. | 


New York Office, 299 Broadway, Room 415 © 




















y a Shoes You Order Are the Shoes You Get a 
































| WOMEN’S MEDIUM AND _ 
HIGH GRADE WELTS 


FOR JOBBING TRADE 


MEET US AT THE SHOW, 
SYMPHONY HALL, BOSTON, 
BOOTH No. 50, JANUARY 
6-7-8-9, OR AT OUR BOSTON 
OFFICE, 207 ESSEX STREET, 
ROOM 218 ers ar ta 





Styles that Interest — Sell — Satisfy 


IDEAL VOGUE SHOE CO. 
HAVERHILL, MASS. 
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One of Next Season’s Smart Styles 
A Black Kid Oxford 





THOMSON-CROOKER SHOE CO. 


MAKERS OF 
Clarice, Valois, Doris and Roxbury Girl Shoes 


18-26 Station St., (Roxbury Crossing) ae Boston, Mass. 





STRENGTH. | FINISH 
Manufactured Exclusively for us : 
with Quality the only consideration 
inthe entire ges net eld dal process | 

FINE FACE EVEN WEAVE | 


_ THOMAS, LAKE & WHITON Zo 


103 BEDFORD ST., BOSTON 


THE WHITE SHOE CLOTH PAR EXCELENCE | : 
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RRAKRARRAAKA: 


RRR KK NIGHTS-ALLEN CO. 


(INCORPORATED) (2 
HAVERHILL, MASS. 
Boston Office, 207 Essex Street 
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FASHION decrees longer gowns 
for the well-dressed woman of 
1919. The materials and colors of women’s dress 
for the coming year will make Patent Leather the 
strongest style feature in women’s footwear. 

The buyer in interpreting this dominant style note 
should be sure that his shoes are made from the most 
reliable shiny leathers— 

Sterling represents the know-how in shiny leather 
production— 

Sterling leathers will be on display at Booth 23, 
Symphony Hall, during the week of the Boston Shoe 
Style Show. 


BRISTOL PATENT LI 


BOSTON, MASS. 
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The One o> iii ts bevels that can bear ’ 
this name, hat: means. “T Conquer” 
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LUXOR 


Chrome Calf and 
Side Leathers 


In ALL 
Fashionable Shades 


YZ 


Displayed at Space 57 
Boston Shoe Style Show 


The Ohio Leather Corp’n 


BOSTON, MASS. 


Tanneries at Girard, Ohio 
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MAKER'S 
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Styles of ‘Today 


The Most Appropriate and Necessary Shoes for the Winter and Early Spring 


STYLE M1277 ) STYLE M1843 - STYLE M1840 









$7.00 
Havana Brown Kid Glace Kid Lace Havana Brown Kid 
Lace Imitation Turn Lace 


Goodvers Welt, 
Louis Heel, 


ies fae ee 334 108, D 3 to 734. cath 
Hie Bs to 135, VERA TY 















Style M1840 














Style M1277 Style M1843 


STYLE M1307 STYLE M1279 


STYLE M1278 
$7.00 $5.00 
Havana Brown Kid Dark Brown Dark Brown 
Good: Wel Goody Cw It Goody Wel 
ear elt, ear e + ear elt, 
tear Heel, Me- Broa: ys Me- 
dium AA 4 Heel, TEX TA i AA 
Braces ay oe 
to : to , to . 
D 3 to 7h. Cent Ae tes . 












Style M1279 


STYLE M1837 STYLE M1845 
$4.50 $5.00 
Havana Brown’Kid 


nee wal, _ 
sony Wiest C oth Mee to 


Kage, A tig 7, 
$00 14; 314 to Military Py! 
ED 3 tc 1%. Square ° 
to 7, year 


34 t08, D3 to 46. 


Style M1845 





Style M1837 Style M1841 


Became fae dents uct READY TO SHIP 


be appreciated as very 


The Menihan Company 


Shoemakers for Women / 
Rochester - m i ra 4 a m a ‘ e New York 
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For line of boys’ high-grade welt shoes at popular prices. 
One salesman for the City of New York and one for the City 
of Chicago. Applicants must be shoe men of experience 
and familiar with territories mentioned. This line pays 
6 per cent commission. The shoes are high grade and 
standard in every way. Salesmen interested will please 


address as below for further information. Season opens 
latter part of January. 


ADDRESS BOX 138 


Boot and Shoe Recorder Publishing Co. 


207 South Street Boston, Mass. 





FROM A RETAILER 


The Credit Clearing House, 
New York, N.Y. 
Gentlemen:— 

We want you to know all about us so you can 
unconditionally recommend us for credit. If there 
is — you want lo know, write us. We want 
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to tell you that -_ had a lot of os = reer ee 

Oe AREY ir manager seems to be a superan- 

nuated crab, and has taken advantage of us in not = ONDITIONS change 
shipping some of our orders, which put us toa - frequently but the trade 
greal deal of inconvenience. For this reason we that: is founded on 
have held up some $........ against their account. Quality is the trade that is 


We wanted you to know this in case you got a 
knock from these people against us. 
Thanking you very much for your past courtesies, 
we are + 
Very truly yours, 


constant and profitable. 


If you have ag trade established 
on Honorbilt Shoes you have 
something that you can really 
count on. 


F. Mayer Boot & Shoe Co. 
Milwaukee, Wis. 
=f 


Ihe 
| N & re 0 i 
~ 
p= 
{ uf 


The Credit Clearing House 
“Builder of Better Credits”’ Nin a ‘ Lal Ni, 


Offices in all important cities — 
Executive Offices: 440 Fourth Ave., New York, N. Y. 


TC, 
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Demand for | 














| Style Shoes = 
| will continue | 


i ean American public is thoroughly style-edu- 

cated today. Events of the past two years 
have made this so. With increased incomes came 
the desire for better—for more stylish footwear. 
The war has ceased — it naturally follows that earn- 
ings will be reduced, but that style desire will remain. 


This combination of circumstances results in a 
condition that is peculiarly advantageous for the 
merchant who will feature cloth top footwear—that 
is, style footwear and stylish high-grade cloth tops. 


All our cloth is treated with Special Shoe 
finish which makes the cloth firmer, elimi- 
nates unnecessary stretch and wrinkles and 


does not spot easily. 


J. Einstein, Inc. 


9 Spruce Street :: :: New York 


32 South Street, Boston Leather Trades’ Building, St. Louis 
152 Notre Dame St. W. Montreal Buenos Aires, Argentine 
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HIGH GRADE SHOES WITHOUT 
THE HIGH GRADE PRICE 


Shoes that you can promptly turn into profits. These are 
two new models recently added to our most complete line 
of real quality men’s welts which have proved conspicuously efficient 
in getting business wherever sold. 










No. 27 

Russia Calf, Bal, A,6tol1; 

B,6 to 11; Cand D, Stoll. 
PRICE, $5.75 


The lasts for the shoes were ordered before the bans on new lasts 
went into effect —_ the recommendations of the War Industries 
Board. We are, therefore, able to make and offer you new models 
months in advance of June, 1919, when all war restrictions on the 


shoe business are off. 


FISKE SHOE & LEATHER CO. 


717-719 ATLANTIC AVE., BOSTON, MASS. 
301-303 W. MONROE ST., CHICAGO 

















Nu-Shu Make Buyers 
Products Co. Out of Passersby 


NUL 7, DE Manufacturers of 
aay! NU-SHU PRODUCTS 
Hugh Lyons period fixtures lend 


Nu-Heel | character and distinction to 
window displays. 





Nu-Tan 
They enable merchants to em- 
N u- Swade ploy new methods in displaying 
shoes — to ‘“‘make buyers out of 
Nu-Shu ie 





has been taken over by 
We will be pleased to send you 


Everett & Barron Co., Providence, R. I. ietgesintaiete tetdnke 
who will continue making yd Be ee preparations exactly as showing our William an d Mary, 


Mr. Henry D. Robles is now connected with this concern and assures : j 
. his trade that greater facilities will ensure prompt shipments. Adam, Queen Anne and Chip- 
pendale designs. 




















FOR 
HUGH LYONS & COMPANY 
10.0.0 ee 1 em o_O) Os ee @) oe 7-0-9939 = 9 





LANSING —- MICHICAN 
SALESROOM CHICACC 


No Acids -- Gasoline or Turpentine NEW YORK ' 
. late) STREET 





35 w 32 








to injure the leather 
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MOOTH as silk, with the lines of a thor- 

oughbred from heel to toe. The Lundin 

Shoe is always a delight to the man who is 
particular about his footwear. 


The “Lundin” is a solidly built shoe, made 
of honest leather, by painstaking workmen. 
It gives real service. 


LUND-MAULDIN Co. 
MANUFACTURERS . 


ST. LOUIS U.S. A. 
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The Cloth 


of Beauty 
and Strength! 


—that is what we term our newest 
product 


| TROJAN 





SHOE CLOTH 


The pure white surface of this cloth makes for attractive 
appearance. 


The firm, tenacious fabric-strength of every inch of TROJAN 
CLOTH means WEAR! 


W. A. LIPPINCOTT COMPANY 
PHILADELPHIA, PA. 
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Ladies’ THE ADVANTAGES OF 
Broadcloth Overgaiters 7) 


For Immediate Delivery at $21.00 the Doz. Pairs 
Usual Selling Price $33.00 the Dozen Pairs 


Perfecti 

We offer a special purchase of about 200 dozen erfection 
pairs of overgaiters made by one of New York’s 
best manufacturers, at $21.00 the dozen pairs, 


while they last. Cm clettes 


These overgaiters are perfect in every respect. 
Made of the very best quality broadcloth, ten- 
button height, finest bone buttons, silk button 
holes, latest styles and best workmanship. 

Satisfaction guaranteed. Choice of white, gray, 
slate, canary and black. 


With the Sharp Shoulder and Broad Wear- 








Send Us Stock or Sample Order ing S urfncs 
They don’t scratch floors § They do protect 
Reg. U.S. 6 () ‘f] Pat. Off. They don’t wear slippery They do stop uneven wear 
They don’t drop out The do prevent runover heel 
_ | PUT ’EM WHERE THE WEAR COMES . 
Goodwear Leather Mfg. Co., Inc. TRADE SUPPLIED BY 























66 West Houston Street New York F e W. Whitcher Co., Chicago 
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You Are on cha Verge of 
Further Important Shoe Changes 


1. The dandy of European courts 


once wore shoe TOES SO 
LONG that it was necessary to 
hold them up by strings at- 
tached to the leg. 


.. Your grandfather wore boots 
with LONG, STIFF TOP 
almost to his knees under his 
trousers. 


_ A new shoe is coming. The 
change will be in the. sole 
~ material. 


The change will be permanent and your success will be 
more sure if you adopt the best. 


It does not stretch 


H. E. LOCKE & CO., Ine. 


Milwauk Cinci ti 
ae: tees 99 Chauncy Street oaauee 


St. Paul Boston, Mass. Rochester 
New York 
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| ma m | Competition is ever present in all merchandising fields. What 


cannot be cured must be endured. Whether or not its influ- 
ence is strongly or lightly felt by you, depends largely on two 

things—the line of shoes you sell and the effort made to focus 
public attention on your line. 


Keith’s Konqueror Shoes 


For Men and Women 


Are in a class by themselves. You will be in a strong position 
to command trade with this line in your store. You will be 
able to retain trade. Competition need not be feared. The 
satisfaction received from a purchase will influence the cus- 
tomer to stand by you and Keith’s Konquerors. Our stock 
styles are catalogued. Send for catalogue: 


The Preston B. Keith Shoe Co. 
BROCKTON (Campello Sta.) MASS. 


New York Office, 299 Broadway, Room 415 { 
Boston Office, 207 Essex Street | 

















N. B.—Interest Yourself in Unlocked Process Shoes 












the Kinder-Garten Line 


It’s the shoe with TWO soles. The second 
sole has just as good wearing qualities as the 
first sole! A new and perfect sole remains 
after one is worn out! That’s why, in addition 
to these features, this shoe is today the best 
merchandising offer ever presented for your 
children’s trade: 


Kinder-Garten Welt PRICES 
DOB 008.........:... $1.75 | 
a ns B-3261—1234 to2.......... $2.50 | 
eS In stock—ready for delivery 


One piece leather insole 
One piece grain counter 


| Black overweight kid B-3255—814 tol2..... 1... $2.15 
| SMOOTH INSIDE—STRONG OUTSIDE! 


'Smith-Wallace Shoe Co. 


| Adams and Market Sts., CHICAGO 
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Blam Felt Slippers Home Tee Happy. 


In. spite of unusual conditions affecting 
materials and production we have been able 
to stock the most popular sellers in our 
“KREEP-AWA” line and these are listed in 


our folder which is ready for your inquiry. 





WRITE OR WIRE FOR THIS 
TODAY 





Wale 


Cfac lor7ies a 


Dansville, New York, 


NM ra eeeeeetee ese none een Cee 


BLUM SHOE MANUFACTURING COMPANY 
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We Have Reverted to Our Before- 
the-War Manufacturing Program 


Now that the trenches are empty, there is no 
need for trench boots, so our Government is al- 
lowing us to provide heavy service, double-duty 
U.S. “Protected” rubber footwear for outdoor 
workers at home. 


Uncle Sam has furnished “‘our boys” with the 
best rubber boots that money can buy, and in 
both the Army and Navy, there probably are 
as many U. S. “Protected” rubber boots as all 
other brands combined. 


When the boys come back they will tell how U.S. “Pro- 
tected”’ rubber boots outwear ordinary kinds. They will send 
many a new customer to the dealer who sells U. S. “‘Pro- 
tected”’ Rubber Footwear. 


turer in the world. It 
is the gold standard 
of value in Rubber 


footwear. 


Every pair is identified 
by the “U.S. Seal” 
trade mark of the larg- 





‘United States Rubber Company 


New York 
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The Rubber Boot Situation 
Analyzed 


The weather clerk has at last given 
the shoe merchants a chance to sell 
rubber footwear. Last week and this 
have been busy ones in many sections of 
the country, where snow has fallen. In 
some places it has remained, to be add- 
ed to by later storms; in others it has 
melted, with consequent slop and mud. 
In either case the ultimate consumer 
has fished out his or her old rubbers, 
laid away carefully last spring, only to 
find that they are no longer whole and 
trustworthy. The consequence has been 
a good demand. 

The cancelation of Government or- 
ders for boots and four-buckle gaiters 
has resulted in the release of man- 
workers in the footwear factories, where 
their services have become available in 


making regular goods, on which every | 


factory has orders which they could 
never have filled, had the war con- 
tinued. The publication of this fact 
on this page seems to have induced 
hundreds of jobbers and thousands of 
retail shoe men to write at once, each 
demanding immediate filling of his or- 
der. 

It is needless to say that such 
delivery on the part of manufacturers 
is impossible. With so many orders on 
hand, most of the producers are en- 
deavoring to furnish each customer with 
at least a part of his goods in as short 
time as possible, thus treating all their 
customers fairly. But it stands to 
reason that no factory can produce as 
many pairs of a large variety of civilian 
goods as it can when working its, same 
force on one style. One manufacturer 
puts his present production of boots at 
70 per cent of the number of Govern- 
ment boots he was turning out steadily 
a month ago, But instead of making 
one style, he is now making ten or 
fifteen, and each day’s production is 
being shipped almost as soon as it 
leaves the vulcanizers. However, the 
stopping of the war is going to remedy 
the shortage of boots, :ooner or later, 
but not this week or next. 
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CRUDE RUBBER 
Possibility of Larger Imports Soon 


Notwithstanding the fact that more 
rubber is to be allowed to enter the 
country, there continues to be a scarcity 
of free rubber in the market. Raising 
the ban on production of many articles 
made wholly or partly of rubber, and 
allowing manufacturers to produce a 
larger daily amount of tires, has na- 
turally increased the demand, though it 
is said that some of the leading com- 
panies have sufficient supplies of crude 
rubber to last them for several months. 
However, the demand is active, the 
supply limited and prices of free rubber 
very firm, with forward quotations 
fairly steady. The trade is looking 
forward expectantly to the announce- 
ment of regulations for the coming year. 
It is hoped that all restrictions will be 
removed. In such case prices are likely 
to decline, because of the large stocks 
held at primary points, though it is 
argued as against this that Germany’s 
needs will absorb this surplus, for that 
country and Prussia are swept bare of 
rubber to such an extent that it is 
reported that the only set of rubber 
tires in our enemy nations was on the 
Emperor’s automobile, which auto- 
mobile, according to the dispatches is 
now in Holland. : 

We quote today’s prices, ‘both the 
Government maximum and _ current 
quotations. 

Maxi- Current 
mum Quota- 


Prices . tions 
Upriver fine para....$0.68 $0.66 
Island fine para...... .59 .57 
Upriver coarse para.. .40 .38 
Islands coarse para... .27 25 
Caucho ball upper... .40 .38 
Caucho ball lower.... .36 .34 
re .28 . 26 
First latex pale crepe. .63 .63 
Brown crepe........ 60 60 
Smoked sheet. ....... 61% 61% 
Mexicans and Centrals .89 37-39 
Guayule, wet........ 35 
Guayule, washed and 
Carre en 48 
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SCRAP RUBBER 


Season for Collecting Has 
Commenced 


With customers coming to the store 
and discarding rubbers for new ones, the 
shoe merchant should find this a harvest 
time for accumulating scrap rubber 
footwear, for which he can secure some 
addition to his profit and loss: account. 
Prices have advanced since last report, 
dealers paying collectors the quotations 
given below, but shoe dealers must sell 
sufficiently below these prices to give 
collectors a profit. 

Boots and shoes $7.90 to $8.10 per 
hundred in Boston; $8.00 to $8.25 in 
New York; $7.75 to $8.00 in Phila- 
delphia and $7.30 to $7.40 in Chi- 
cago. 

For trimmed arctics, Bostor’s quota- 
tions are $6.30 to $6.60; New York, 
$6.25 to $6.50; Philadelphia, $6.15 to 
$6.40 and Chicago, $6.00 to $6.40. 

Untrimmed arctics bring $5.10 to 
$5.50 in Boston and New York and $5.00 
to $5.25 in Philadelphia. 


RUBBER NOTES 
Items of Interest in the Trade 


At a meeting of the United States 
Rubber Co. last week, Chas. B. Seger, 
president of the Union Pacific Railroad, 
was elected president to succeed Samuel 
P. Colt, who was made chairman of the 
Board of Directors. Lester Leland, for 
many years vice-president, has been 
elected vice-chairman, a new office 
created by a change in the bylaws. 


J. F. Barnes, formerly of the G. E. 
Thing & Co., Buffalo store, and C. P. 


. Meyer, manager of the Atlanta Branch 
- of the United States Rubber Co., have 


each succeeded the other, Mr. Barnes 
going to Atlanta and Mr. Meyer to the 
Buffalo store. 

The Sanders Duck and Rubber Co., 
and Geo. W. Perry of St. Louis, have 
consolidated, and are now operating as 
United States Rubber Co., St. Louis 
Branch with J. J. Meacham as man- 
ager. 











Cinch Last. C, 
E, 6 to ll. 
Price $5.15. 
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Price $6.00. 


BEALS-PRATT SHOES 


for 


Immediate Delivery 


. You 


nd of highest quality. 


Here are smart, snappy shoes that will build 

profits and increased sales for your store. 

The styles shown on this page are on our 

floor ready for immediate shipment. 

will find these numbers to be excellent in 
Beals-Pratt Shoe Mfg. Co. 
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Lynn 


Secret Rehearsals of Styles 


As soldiers rehearsed their attacks in 
secret, so are some Lynn manufacturers 
rehearsing in secret their new styles in 
shoes for 1919. Just as soldiers sprung 
their attacks by surprise, some Lynn 
manufacturers will spring their styles 
in Boston market by surprise. 

So buyers who come to Boston mar- 
ket in January, and look over Lynn 
lines, will see something worth while. 


Button Boots to Blossom 


Will button boots be in the 1919 
crop? That is what Lynn designers are 
asking. Some. predict button boots 
galore, in the classiest patterns, birdseye 
buttons, and fancy stays. Others say 
“It’s good old lace boots for mine.” 

“For Summer” says one, “button 
boots, high or low cut, are impossible.” 


NEW STYLES FOR NEXT FALL 
New Goods 


Donn D. Sargent Co. is making up a 
new line of samples for the Fall and 
Winter of 1919, and will show them in 
Boston market. Some will be eight, 
some will be nine inches high, and a few 
will be low cut. Two types of lasts, the 
high heel and the low heel, will be 
shown. A liberal variety of new pat- 
terns will be in the line. 


Inspirations From the City 


H. E. Leighton, of P. J. Harney Shoe 
Co., was in New York last week. He 
picked up ideas of what is. coming in 
fashionable footwear for women, and 
some of these ideas will be demonstrated 
in shoes which he will show in Boston 
market in January. 


“Sister Lasts”’ 


Something new in shoes is “sister 
lasts.” They are alike as twins. Sev- 
eral Lynn firms use them. One of these 
“sisters” is used for welt shoes. The 
other is used for McKays. The style 


is the same, when the shoes are com- 
pleted. But the welt shoes are of the 
higher grade. The “sister” lines are 
handled by wholesalers, who wish two 
lines of shoes, one at the even price, the 
other 50 cents a pair cheaper. 


Christmas Concerts in Shops 


The shoemakers in Lynn shops make 
merry at Christmas time, as did the 
employees of Cherrybee brothers, of 
Dicken’s story. They have concerts in 
the packing room the afternoon before 
Christmas, and perhaps a Christmas 
tree. Or maybe they have a Christmas 
dance. 


Lengthened and Strengthened 


“Certainly lasts can be remodeled” . 


said H. T. Bristow, of Lynn, in reply to 
an inquiry. 

“See” he continued, “here is a re- 
modeled last. It is lengthened by one 
half an inch, or 1% sizes. Its ball, 
instep, waist and heel measurements 
remain the same. So, you see, its 
fitting qualities are not changed. It is 
a longer, slimmer and shapelier last, and 
it is a best settler. 

“You can see for yourseif that it is a 
stronger last’’ conciuded Mr. Bristow, 


and he banged away with the toe of’ 


that last like a chairman hammering 
with a gavel to call a convention to 
order, and the last wasn’t hurt a bit. 


Shoes for Export 
Williams & Clark Co. recently sent 
shoes to Ireland and to South Africa. 
Off for California 


Daniel Lynch, who recently retired 
from the Lynck Shoe Co., has gone to 
California, to spend the Winter. 


**Gum Shoes’’’ 


A recent article in the ‘Recorder’ 
about rubber shoes spoke of the early 
rubber shoes that were made in Brazil, 
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News in Ghioe Markets 
and Merchandising, 
ments in America’s Shoe Centers 


Develop-~ 
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on order from merchants of Salem. 
Some of these oid shoes are kept in the 
Essex Institute, Salem. They were 
calied “‘gum shoes.” 


‘“‘Buy of a Busy Shop” 


“It pays to buy-at’a busy shop”’ re- 
marked a Lynn manufacturer. ‘For 
a busy shop” he continued, “‘is alive, is 
full of bright ideas, and is going ahead 
fastest. You know the old story about 
asking a busy man if you want anything 
done. Well, it’s just the same with 
shoes. If you want good shoes, buy 
them at a busy shop.” 

‘Another point!’’ he concluded. “The 
busy shop has the smailest production 
expense per case of shoes. This can be 
proven by figures, as well as by exami- 
nation of shoes.” 


**Miss Lynn”’ in the Movies 


Shoe men who were at the Chicago 
convention in January may recollect 
‘Miss Lynn” the girl who had the lead- 
ing part in ‘“‘Lynn’s Footwear Fashion 
Forecast’”’ a style show. 

She appeared in Lynn last week, in 
the movies, playing as leading lady for 
“Fatty”. Arbuckle, in ‘The Sheriff,” 
thus graduating from a footwear fash- 
ion model to a movie star. 


Music and Shoes 


“T see” said an old timer “that Bob 
Walsh is going to have plenty of music 
in his Style Show next month. It brings 
me back to the days when shoemakers 
sung as they worked, and made good 
shoes. Once upon a time, a circus man 
heard a crew of shoemakers singing as 
they plied their hammers and waxed 
ends, and he signed them up to travel 
with his big show, featuring them as 
“The Musical Shoemakers.” 


A PIONEER SHOE MERCHANT 


Death of William L. Hyde 


William L. Hyde, a pioneer in modern 
shoe merchandising, died at his home 
in Salem, Mass., December 8, age 
eighty-four years. 

He left his boyhood home on an old 
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Tober-Saifer Shoe Co. 


Creators of Novelty Shoes 
Oxfords and mpe 
In Stock Ready 
Also Nifty Boots 7 in “All I Lead- 
ing Se Shades 
for Samples 
1312 Washington Av., St. Louis, Mo. 








The House of Service 
Novelty Footwear 


IN STOCK 


* 


VINSONHALER SHOE CO., 
1211 Washington Ave., St. Louis 














1508 WASHINGTON AVE. 
St. Louis,Ma 


Novelties in Stock 
For At Once Shipment 








The Easiest Selling House Shoes 


Large 
vere - 
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Lane Brothers Co. Atlaneis Ave. Boston 








W.C. Cushman & Co. 


WOMEN’S WELT AND McKAY 
SPECIALTY SHOES 
ON THE FLOOR—READY TO SHIP 


403 Albany Bld., Boston 


Mew York Office, 127 Duane St., Room 32 








The Line of 100 Styles 
1 wt ty hw 


TIMSON BROS,, Ine, 
Beston, Mass. 











SYSTEMS IN SHOE 
STORES 
Equipment, accessories, 
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New England farm, worked in a shoe 
shop, making shoes by hand, for seven 
years. In 1859, he went West, start- 
ing retail shoe store at Fort Smith, 
Arkansas. Then his trade was chiefly 
with the Indians and his shoes were 
brought to him in river boats. The 
Civil War broke out, and he returned 
to New England, to escape being drafted 
into the Confederate Army. 

He rode:-four days and three nights, 
in an overland stage, to the railroad 
terminal at Sedalia, Mo. 

Coming to Boston he became a clerk 
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in a wholesale shoe store. In 1866 he 
joined with Alfred Hutchinson and 
formed the firm of Hyde, Hutchinson & 
Co., shoe wholesalers. They continued 
in that business until 1888, when Mr. 
Hyde retired from the shoe trade. 

He was a bank president, and active 
in banking affairs at the time of his 
death; a Mason for more than fifty 
years. Very likely, he is one of the 
last of the pioneers of the shoe business 
who went West sixty years ago, set up 
shoe stores in the new country, and sold 
shoes to the Indians. 


Philadelphia 


Preparing for Christmas 


Holiday business is now receiving 
much attention in the shoe stores, and 
particularly in the shoe sections of the 
department stores.. Considerable accent 
is being placed upon the thought ad- 
vanced by Washington that Christmas 
giving be confined to articles of utility. 
This means a better opportunity for 
business in the retail shoe trade. Dis- 
plays of fancy footwear, of auxiliary 
lines, such as hosiery attractively boxed, 
etc., of certificates of purchase and the 
like, are all being made in varied de- 
grees by the retail shoe trade. The 
results thus far, although it is still early 
for the real line of Christmas business, 
seem to point to a larger volume of 
business. 


Daily Activity 


Outside of this special business, the 
regular day to day activity of the shoe 
stores has been reasonably satisfactory. 
The exceedingly mild weather that has 
prevailed thus far during the Fall has 
acted as a considerable handicap on the 
general volume of shoe business, and the 
bulk of sales in the stores has not been 
as large as the retail trade would have 
liked to have seen it, Business now is 
more or less a question of weather. 
Stocks on hand are sufficient to meet all 
present requirements and the demand 
seems to be pretty generally spread 
through all the lines offered. In 
women’s goods, the call continues 
strong for combination effects in which 
a very large proportion of cloth tops are 
observed in the brown and gray stocks, 
and in black kid numbers. Men’s shoe 
business shows a very satisfactory 
volume and a return to normal in 
volume as the military organizations 
are dissolved is the expectation. In 
men’s goods the call is very strong for 
the dark tan shades and of course there 
is the usual percentage of the dull black 
stocks. 


Wholesale Trade Somewhat Quiet 


W. T. Holmes Co., specializing in 
women’s footwear, find a considerable 
volume of business coming in to them 
right along, and the shipping depart- 
ment is being kept pretty busy getting 
these goods out. Shipments of Spring 
goods are now being made to some ex- 
tent on those orders calling for especially 
early delivery, but it will not be until 
the first of the year before any great 
amount of Spring goods will be shipped. 
The stocks from which these shipments 
are to be made are now coming in to the 
house in very good numbers and re- 
ports that they. receive from their 
manufacturers intend to indicate that 
an increased output may be expected. 


Activity in the Findings Trade 


All of the traveling men of the find- 
ings and shoe store supply house of 
Laing, Harrar & Chamberlin are now 
out on the road and are sending in 
excellent orders both for the present 
season and for Spring. In that portion 
of demand calling for present season 
goods, there is a very strong showing of 
overgaiters. The demand for season- 
able merchandise seems to extend pretty 
generally through the line and includes 
all classes of stock. With generally 
improved transportation conditions and 
with stock in reasonably good shape, 
this business is being handled quite 
satisfactorily. 


Manufacturers’ Notes 


At the factory of Hallahan & Sons of 
this city it was stated a few days ago 
they are practically cleaning up the 
last of their Fall orders, and the factory 
is in a position to get back to work on 
stock lines as well as on shoes ordered 
for the coming Spring season. This 
work means the continued activity of 
the plant, a condition that promises to 
continue for a good while to come. Of 
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advance business, one of the people of 
the house said a few days ago that the 
volume for Spring is‘ very good both for 
early delivery. The showing in oxfords 
and pumps is very strong, and seems to 
be about equally divided between the 
two. As a result, goods for the stock 
department are now coming through 
in good shape and the factory is in a 
position to meet the requirements of 
their trade in this connection. 


A Good Spring Outlook 

A large volume of mail order business 
is coming in at the present time accord- 
ing to Weimer, Wright & Watkin, 
which would be indicative of the fact 
that business throughout the country 
is generally very active. These orders 
are largely for immediately wanted 
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goods, although some of them show 
Spring merchandise as well. At the 
factory, they are very actively engaged 
now on the production of goods to fill 
Spring orders as well as those for the 
stock department. 

Tan lotus is very strongly represented 
in all of the orders being received, and 
black and tan glazed kid are both well 
represented. As a matter of fact they 
have found it almost impossible to 
catch up with the demand for their tan 
kid shoes. Progress is being made, 
however, and they anticipate having all 
of them in stock within a week. 

All of the salesmen of the house are 
now on the road with their sample lines 
for the Spring season, and their reports 
are indicative of a very large volume of 
business. 


Cincinnati 


Cincinnati shoe manufacturers and 
shoe merchants will have to close shop 
if the influenza epidemic gets any worse, 
at least, that is the meaning of a warn- 
ing given by the Board of Health. In 
fact, the closing of every business house, 
as well as places of amusement, schools, 
etc., was recommended to the Board last 
week, but they decided not to close 
things up as yet. The influenza is 
back with a vengeance, however, and 
if it gets worse this move will certainly 
be taken. One factory in the trade, the 
Rebhun last factory, was shut down 
voluntarily for several days last week on 
account of the number of employees ill 
with influenza. The situation is very 
serious, and is especially so as far as the 
retail merchants are concerned because 
of its effect on Christmas business. 


Meeting of Shoemen’s Association 


E. C. Logan, western editor of the 
“Boot and Shoe Recorder;” B. C. 
Bowen, western manager, A. F. Sloane, 
National Field Secretary of the Na- 
tional Shoe Retailers’ Association; H. C. 
McLaughlin, president of the Ohio As- 
sociation, and Jos. Pietzuch, president 
of the Cincinnati Retail Shoe Dealers’ 
Association, were guests present at a 
meeting of the Cincinnati Shoemen’s 
Association. The association took up a 
number of matters of business and 
adopted a resolution favocing the pro- 
duction of good shoes as against poor- 
wearing fancy shoes. 


Shoe and Leather Club Meeting 


The Shoe and Leather Club of Cin- 
cinnati held its December monthly 
meeting at the club rooms on Saturday, 
December 7, with a larger attendance, 


as many of the shoe travelers were 
present for the first time in a number of 
months. As everybody expected, the 
most discussion was about the prospects 
that the club will have to move in June 
when the state goes “dry,’”’ and some 
suggestions about what is to be done 
were received. 


Meetings on Old Age Pensions 

The Ohio State Commission on Old 
Age Pensions, Sickness Prevention and 
Health Insurance, of which W. A. Ju- 
lian, of the Julian & Kokenge Co., is 
president, met in Cincinnati and other 
Ohio cities last week to collect data on 
the subject. Mr. Julian said that the in- 
terest shown by the people in the legisla- 
tion proposed was so great that he will 
adopt. the policy of public hearings. A 
meeting was also held at Cleveland, at 
which people from Youngstown, Akron 
and Cleveland attended. 


George F. Schott Ill 

Sheriff George F. Schott, one of the 
most popular shoe men in Cincinnati, 
was one of the hundreds of people 
stricken with influenza last week. At 
last accounts he was not thought to be 
very ill, and his friends hoped he would 
soon be out again. 


Irwin M. Krohn Again on Pant 
Board 

Irwin M. Krohn, of the Krohn-Fech- 
heimer Co., has been reappointed as a 
member of the Cincinnati Park Board 
for a term of two years. Mr. Krohn 
has for many years shown much interest 
in the work of the Park Board, and as a 
member he has. done a great deal to 
improve Cincinnati’s wonderful system 
of public parks. Now that he is back 
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from his dollar-a-year work at Washing- 
ton he can again take up his hobby of 
work for the parks and playgrounds. 


After June 1, Deliveries 
The removal of some of the restric- 
tions of shoe manufacturing, so that 
there is no limit on what may be made 
for delivery after June 1, is going to 
bring out many new samples of boots 
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for delivery about that time. This is 
shown by inquiries received by many 
shoe retailers from manufacturers they 
do business with, asking whether goods 
of that kind would be welcome. As 
orders for next Spring are mostly for 
low shoes, it is probable that boots will 
be ordered, but some retailers would 
like to wait and clean up what goods 
they already have. 


Milwaukee 


Manufacturers Are Encouraged 


Milwaukee shoe manufacturers find 
much encouragement in the situation, 
despite the fact that the Government 
has found it necessary to sharply cur- 
tail its military and naval require- 
ments. Cancelations affect only such 
business as has not entered the primary 
manufacturing stage, and work there- 
fore is progressing on goods which were 
in some degree of process at the time 
when the cessation of hostilities, with 
the - consequent assurance of peace, 
made a big difference in requirements. 
For some time to come, at least, local 


‘shoe factories will not notice any con- 


siderable change, excepting that due 
to a reversion to civilian business, which 
exists in so large a volume that working 
schedules and operating forces virtually 
will be kept intact. New orders from 
dealers throughout the United States 
are being received in good volume. 
While buying is not unusually heavy, it 
is wholly sufficient to keep all plants 
busy throughout the Winter. After 
that, no doubt, civilian needs will be 
greatly augmented by the demand 
which will result from the return of 
hundreds of thousands of soldiers and 
sailors that no factory will have much 
if any idle time on its hands. Capacity 
applied to military business is required 
for civilian requirements practically as 
soon as it is released. 


Retail Trade Shows Growth 


The freedom from more or less irk- 
some restrictions and regulations im- 
posed upon retail merchants by Gov- 
ernmental agencies during the war per- 
iod, and now removed, is reflected in a 
splendid increase in trade which Mil- 
waukee shoe men have experienced dur- 
ing the past week or ten days. There 
has not been any great rush to buy, but 
the daily attendance at the various 
stores during the past week by actual 
count has shown a wholesome increase 
that is growing day by day as the holi- 
days come nearer. Conditions in the 


general retail trade are sound and under 
the influence of urgent appeals made by 


business organizations and the news- 
papers to “Buy, Buy, BUY,” it is hoped 
that the 1918 Christmas season will be 
at least as good as any in past years, if 
not even better. People have been 
holding off in footwear purchases for 
so long that relief from the strain of dire 
restrictions has placed them in a most 
receptive mood. 


High-Priced Goods Move Well 
In many respects trade in the higher 


priced grades of shoes in Milwaukee is 


better now than it has been for months. 
Dealers who feature the top notch qual- 
ities are moving their stocks of such 
goods by judicious newspaper advertis- 
ing, which contains no suggestion that 
might be considered as demoralizing 
under the unusual conditions now exist- 
ing. Winter weather is now setting in 
and will last until April 1. This would 
leave only seven to eight weeks to make 
disposition of high-priced shoes if dealers 
did not start now to “unload,” as it 
were. They are turning the trick, not 
by announcing slashed prices or creating 
an impression of great sacrifices, but 
by advertising entirely reasonable price 
reductions, without suggestion that 
after June 1 such goods cannot be had. 


New Store at Sheboygan, Wis. 


Leopold EL. Imig, Sheboygan, Wis., 
for a quarter of a century a widely 
known traveler for the Julia Marlowe 
Shoe, has decided to engage in the retail 
business in his home city and on Decem- 
ber 15 will open the ‘“‘Ladies’ Shoe Par- 
lor” at 725 New York Avenue in She- 
boygan. Mr. Imig, who is familiarly 
known as ‘“‘Lap,” is a shoe man all the 
way through and has such a wide ac- 
quaintance in Sheboygan that there 
seems to be no question as to the success 
of his new enterprise. He. will deal in 
the Julia Marlowe line exclusively. 


Edmonds’ Force 100 Per Cent 


The Edmonds Shoe Co., Burleigh and 
Weil Streets, Milwaukee, is now float- 
ing over its factory its 100 per cent ban- 
ner, indicating that every worker in 
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every department subscribed to a Lib- 
erty Bond of the fourthissue. This is 
a record, of*which the company and ‘its 
employes are very proud, and one which 
few industries of Milwaukee have been 
able ‘to equal. 


Establish Shoe Last Factory 


The Holt Hardwood Co., Oconto, 
Wis., which early last Spring acquired 
the Oconto plant and interests of the 
W. E. Williams Co., Cadillac, Mich., 
manufacturing hardwood flooring, tool 
handles and other hardwood special- 
ties, has now taken over the Williams 
plant located at Cadillac, Mich., and 
will consolidate the equipment with the 
Oconto factory. The Holt company 
intends to establish a department for 
the manufacture of shoe lasts in the 
rough and is building an addition to 
accommodate this and several other new 
lines of products. 


Retail Association Meets 


The Milwaukee Shoe Dealers’ .Asso- 
ciation held an important meeting on 
Wednesday evening, December 4, in the 
director’s room of the Milwaukee Asso- 
ciation of Commerce. The meeting 
originally was scheduled to be held 
Wednesday, November 27, but because 
this date was Thanksgiving eve, and 
officers desired to await further develop- 
ments in the general situation, President 
A. B. Caspari postponed the session for 
one week. 
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Two Rivers Dealer Retires 
J. D. Musial, proprietor of the Two 
Rivers Boot Shop, Two Rivers, Wis., 
has decided to retire from business and 
is now disposing of his entire stock at a 
special sale. 


Wisconsin Short Notes 

D. A. Price, who conducted a shoe 
store at 819 Grand Avenue, Waukesha, 
Wis., for many years under the name of 
**Price’s Shoe Store,’”’ has retired from 
business. The stock has been cleared 
by a special sale. Mr. Price’s main 
reason for leaving the local field is that 
the lease on the store expired November 
15 and he found it impossible to make 
satisfactory arrangements for new quar- 
ters that were suitable. 

Frank L. Kuczynski, president of the 
Czechorski Shoe Co., 487 Mitchell 
Street, Milwaukee, and a director of the 
Milwaukee Shoe Dealers’ Association, 
has been elected treasurer of the Mitch- 
ell Street Advancement Association. 

The Sue Shoe Store, Platteville, Wis., 
is now known as the People’s Shoe 
Store. John Bohnaker is proprietor. 

Joseph L. Ripple, a well-known Mil- 
waukee shoe dealer, with headquarters 
at 1217 Vliet Street, was elected treas- 
urer of the Catholic Family Protective 
Association of Wisconsin at the annual 
meeting last week. 

The Standard Shoe Co., Milwaukee, 
has amended its corporate articles to 
change its name to Northwestern Shoe 
Co. 


Chicago 


Holiday Interest in Stores 


Many of the stores in Chicago are 
decorated and outfitted in the Christmas 
atmosphere and -the holiday spirit is 
prevading throughout most establish- 
ments. Gift certificates are being dis- 


played in many of the windows and - 


at various points within the store, with 
terse, attractive suggestions about giv- 
ing these up-to-date mediums of ex- 
change for practical merchandise. Even 
the newspaper advertisements are carry- 
ing with them a tone of shoe-giving for 
Christmas, which is a general indica- 
tion of increased activity along this 
line as the close of the holiday season 
grows nearer. Slippers for men and 
women are being displayed widely as a 
timely suggestion for Christmas gifts, 
while a number of the stores are push- 
ing boys’ shoes for this purpose. 


Men’s Business on Increase 
The first effect of the return home of 
Army and Navy boys is being notice- 


ably felt in the way of increased busi- 
ness in the men’s stores. Numerous 
men still wearing their uniforms can 
be seen in shoe departments trying on 
and buying shoes of a non-military 
style. Hundreds are returning every 
week, and it is interesting to observe 
that among the first things on the pro- 
gram of the returning soldier is the 
purchase of shoes and other civilian 
wearing apparel. 


Stores Pushing Munson Lasts 

Army shoes have been coming in for 
their share of sales effort more during 
the past week than at any previous 
time. Exclusive shoe stores as well as 
department stores are pushing the sale 
of these shoes, at prices ranging from 
$2.95, which the Fair is offering, to 
$7.50 advertised by H. A. Meyer Shoe 
Co. 


J. F. Jarman Returns from France 


J. F. Jarman, the treasurer of the 
J. W. Carter Company, has returned 
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from France and again taken up his 
duties with J. W. Carter & Company. 
Mr. Jarman spent more than ten 
months in the Y. M. C. A. service with 
the French Army, and has returned in 
fine physical condition. He will share 
the manufacturing responsibilities with 
C. A. Goding in the development plans 
of the Company. The Company is 
committed to manufacturing exclu- 
sively men’s and boys’ welt shoes of 
the fine and medium grades and to 
standardize their product. 


Harry T. ‘Smith Home from 
Washington 


Harry T. Smith, president of R. P. 
Smith & Sons Co., has returned to 
Chicago after an absence of almost six 
months. He was serving the Govern- 
ment as an associate with Wendell 
Endicott who was chief of the Research 
and Specification Branch of the Cloth- 
ing and Equipment Division of the 
Quartermaster Department. This de- 
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partment had charge of all research 
work on all clothing and equipment 
used by the Army, submitting sug- 
gestions of changes of clothing and 
equipment based on research work done 
in the different camps of the country. 
Mr. Smith had charge of the collection, 
sealing and distribution of all standard 
samples of active issue for overseas and 
for depots in this country. 


Mr. George E. Harrison Back 


Geo. E. Harrison, of the Geo. E. 
Harrison Shoe Co., has just returned 
from a two weeks’ visit to the Eastern 
markets where he greeted friends in 
the trade and secured many desirable 
consignments. He said that they will 
soon receive some very interesting and 
beautiful assortments of women’s fine 
shoes of which their customers will 
accord proper appreciation. Among 
the shoes that will be coming in 
are some exceptional novelties for 
Spring. 


St Louis 


Spring Fashion Pageant 


Steps are being taken to produce the 
Spring Fashion pageant, of the St. Louis 
wholesale Market, which* had been 
abandoned as a war measure in favor 
of a determination to have only one— 
that in the Fall—while the war contin- 
ued. The houses which have supported 
the pageant in past seasons are being 
sounded out and have so far expressed 
themselves as being in favor of putting 
on the Spring pageant instead of wait- 
ing until Fall and there is therefore 
every prospect that February will wit- 
ness another of the compelling events 
for which St. Louis has become noted. 


The Foreign Field 

The past several weeks, especially 
since the signing of the armistice in 
Europe, have witnessed a considerable 
inquiry in the St. Louis market by for- 
eign firms for footwear. The call has 
been very general in its extent, but espe- 
ically noteworthy from France and Eng- 
land. Some inquiry has come from 
Japan and the Orient, while there have 
been one or two from Russia, although 
conditions in that country are so chaotic 
that but tittle immediate attention can 
be given the inquiries at least for the 
present. St. Louis’ larger houses are 


making preparations to enter the foreign 
field extensively and will also strengthen 
their business in Central and South 
America as soon as transportation and 
raw material supplies render this pos- 
sible. 


High Prices 


A survey of the after-the-war situa- 
tion among the St. Louis houses devel- 
ops a very general belief that there will 
be no immediate recession in prices, 
partly because of the shortage of mate- 
rial and of labor and partly because it 
is anticipated that there will be exten- 
sive world-wide needs which will keep 
the prices of the manufactured product 
well up for some time to come. At the 
same time the factory directors are 
figuring their costs closely on the basis 
of prices of materials as developing 
weekly and planning to keep in line 
with whatever developments occur. 


Thirty Days’ Dating 

The action of the Western Shoe 
Wholesalers at Chicago with relation to 
discounts, etc., was interesting in St. 
Louis only as it indicated a step in a 
direction in which St. Louis wholesalers 
had taken advance action some months 
ago when it was determined to accord 
only thirty days’ dating, and the ordi- 
nary cash discount instead of the long 
dating and trade discount which had 
prevailed previously. The St. Louis 
wholesalers and manufacturers have 
found practically no difficulty in the 
way of the development of the new 
policy in the few months in which it 
has been in operation. Incidentally, 
some of them have found it possible, in 
billing out goods monthly as shipped, 
to utilize the trade acceptance in in- 
creasing degree as retail merchants were 
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made acquainted with the instrument 
and the attitude of their sources of 
supply. The commercial conditions 
existing are undergoing a steady change 
in the St. Louis trade territory and the 
matter of discounts, dating, trade ac- 
ceptances, etc., is proving not the least 
of the improvements in_ business 
methods. 


Bainbridge Colby to Address Con- 


vention 


News has been received in St. Louis 
that Bainbridge Colby, of the Shipping 
Board at Washington, has accepted an 
invitation to make an address before 
the National Shoe Retailers in St. Louis 
on one of the dates of the convention— 
January 6, 7 and 8. His subject has 
not been announced, but it will un- 
doubtedly deal with the shipping opera- 
tions of the Government and their rela- 
tion to the business interests of the 
country in the future, particularly after 
peace re-adjustments have been effected. 


Ensign Johnson Will Return Home 


Ensign Andrew Johnson, son of Jack- 
son Johnson, Chairman of the Board of 
the International Shoe Company, has 
resigned from the Navy, under permis- 
sion from the Secretary of the Navy, 
and will return to St. Louis at once to 
take up duties in connection with his 
own business, the Johnson, Stephens & 
Shinkle Shoe Co., etc. Mr. Johnson 
enlisted in December, 1917, and has 


been stationed at New York as cable: 


censor. A brother, Jackson Johnson, 
Jr., died of pneumonia in October, hav- 
ing been seized with the disease while 
en route to Europe as a member of the 
tank corps in which he had enlisted. 


Pedigo-Weber Shoe Co. 


The Pedigo-Weber Shoe Company, 
whose new building at Theresa and Lo- 
cust is approaching completion, is 
already contemplating the erection and 
equipment of an addition to the struc- 
ture, which is six stories and more than 
double the capacity of its present plant. 
The increased business which shows no 
sign of letting up with the firm is the 
occasion of the plan. In company with 
the removal of the concern to the new 
plant, J. T. Johnson, for thirteen years 
with the Hamilton-Brown Shoe Com- 
pany, and for the past year with the 
Ferris Shoe Company at Philadelphia, 
will return to St. Louis as leather buyer 
for the Pedigo-Weber concern, and also 
in an executive capacity. He will as- 
sume his duties very shortly. 


Mississippi River Barge Line 


Announcement has been made from 
Washington that the Mississippi River 
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Barge line, operating out of St. Louis 
to New Orleans, is.to be permitted to 
make joint river and rail rates which 
will affect shipments from a very wide 
territory, and give to such shippers a 
twenty per cent differential on freight. 
This is expected to build up the water 
way method of handling slow freight 
and bulk shipments, and to have a very 
important bearing on rates from the 
East, ultimately to most cities of the 
Mississippi Valley from St. Louis south- 
ward to New Orleans. St. Louis shoe 
houses from the first have utilized the 
river route and report generally that 
they have found the service equal to 
or better than rail to many points and 
decidedly cheaper. 


Annual Election at Shoe and 
Leather Club 


At the annual election of the Shoe 
and Leather Club of St. Louis, held at 
its clubhouse Tuesday, December 10, 
the old board of officers was re-elected, 
with the exception of one, due to the 
departure from the city to take up 
duties in Cincinnati. of George A. Ander- 
son. His place on the directorate was 
filled by the election of John Bloecker. 
The club is in a very prosperous condi- 
tion, with a handsome balance in the 
treasury and a membership and income 
which assures steady growth. 


A. G. White Returns 


Advertising Manager A. G. White, 
whose release from the officers’ training 
school at Little Rock, Ark., was antic- 
ipated, has secured formal discharge 
and will resume his duties at the head- 
quarters of the Brown Shoe Company in 
a short time. Mr. White left for the 
camp early in October and, had he been 
able to foresee the early end of the war, 
would have stood on his essential in- 
dustry exemption rights. His return, 
therefore, was quickly effected. 


Satisfactory Trade 


The retail shoe stores and depart- 
ments of St. Louis report a very satis- 
factory state of trade considering the 
problems created by the influenza ban, 
which prevents the advertising of any 
special features which would be likely 
to draw trade in large numbers, and 
also forbids the entrance of children 
under 16 years of age into retail stores. 
A sudden recrudescence of the influenza 
epidemic caused a tightening of restric- 
tions which had been relieved somewhat. 
The new cases are again falling rapidly 
and relief from the regulations is antic- 
ipated shortly. The death rate and 
the number of cases in St. Louis have 
been held to a point far below that of 
any other large city by the regulations 
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enforced, though they have at times 
been somewhat ‘severe. 


Preparing for Late Summer and < 


Early Fall 


St. Louis manufacturers are getting 
settled down to the new situation as to 
styles after June 1, next, and are getting 
ready for the Spring samples with a view 
to putting in the hands of the salesmen 
as soon as possible new features for the 
late Summer and early Fall selling. 
While the designers are giving attention 
to new types and are consulting with 
the last makers as to what can be done 
to give renewed novelty to the lines, the 
leather buyers are canvassing the situ- 
ation with the tanners to see what can 
be done in the matter of materials and 
colors. Altogether it is anticipated that 
in the footwear which will be exposed 
for sale after June 1, next, there will be 
a marked divergence from the sober 
tendencies which have been so notice- 
able in the lines in the past two or three 
seasons’ goods. 


An Interesting Letter 


George W. Julow, superintendent of 
the Eight and Marion Streets plant of 
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the Hamilton-Brown Shoe Co., has 
received an interesting letter from one 
of ‘his factory employees,¥. C. Schulz, 
who was for five days and nights in the 
last big drive of the American ‘forces 
just before the armistice was concluded. 
He is in the 138th Infantry, composed 
exclusively of St. Louis men and offi- 
cered by St. Louisans, having been 
formed from the old First Regiment 
National Guard and the Fifth Regiment 
which was organized after the war be- 
gan. Schulz is now with the Head- 
quarters Company of the regiment. 


Death of Nightingale Hamilton 

C. D. P. Hamilton, vice-president of 
the International Shoe Co., has re- 
ceived news of the death of his son, 
Nightingale Hamilton, 30 years of age, 
who was a member of the Fifty-first 
Artillery, stationed at San Francisco. 
Young Hamilton enlisted last June, 
prior to the enactment of the second 
draft law and before he could be called 
in the first draft. He was educated in 
the public schools of St. Louis and also 
at Smith Academy, St. Louis. Later he 
entered the shoe business. His body 
will be brought to St. Louis under 
military escort for interment. 


New York City 


Business is holding up remarkably 
well; knock wood! Specialty shops and 
department stores are selling all lines— 
with the shade slightly on the side of 
children’s lines. Buyers and merchants 
are mighty well pleased, and are not 
only beginning to see rosy pictures in 
the immediate future but are also in- 
clined to look with satisfaction at the 
fast disappearing stock on hand. 


An Interesting Development 


A very interesting development dur- 
ing the week has been the demand for 
shoes from boys coming back from the 
front and from those mustered out 
from the camps. The prediction right 
along has been that these men on their 
return would favor broad toes and wide 
roomy styles. In a measure this pre- 
diction has justified itself but quite a 
number of the boys have manifested 
a desire to round-about face on what 
they have been wearing these last 
eighteen months, and are now clamoring 
to join the old-fashioned club of narrow- 
toe-shoe-wearers. Indeed they come 
into the shoe shop with ““Take off these 
dogs, and give us a real pair of shoes.” 
And believe me the dogs they cast off 
are none too good to look at. So mer- 


chants are cautioned about how they 
divide up their stock. 


Quality Demand 


There is a strange dominance of 
demand for quality. Price is no object. 
This is especially true in the children’s 
lines. In this connection one buyer 
said the other day. “It is quite re- 
markable how things have switched 
around. Some time ago if anyone 
would have suggested that I could sell 
an $8 pair of girl’s leggings I think I 
would have sent that person to see a 
brain specialist. Yet today I am 
selling $8 children’s leggings, and they 
are going like the old-fashioned once 
proverbial ‘hot cakes.’ So there you 
are. You can never tell how the public 
is going to switch around to things. 
Now for example, all last week there 
was a very definite and persistent de- 
mand for blacks. And t \igitluded 
blacks in all styles running ‘the range 
from all kids to suedes, satins, patent 
leather combinations and fabric tops. 
This week the demand has turned in 
another direction and today they are 
all clamoring for dark browns. Fortu- 
nately I was prepared for this switch in 
demand but if-I hadn’t been, well 
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Pn Bates Greatest 
Appeal 


Style No. 0312 


Gallua’s No. 26 Russia 
Calf Oxford, Vandyke 
Last 


Style No. 211 
Creese & Cook’s Ton 


Calf Plain Toe Oxford, 


Blackstone Last 


S° closely has the Government manipulation of American shoe- 
“—~ making dovetailed into the permanent policy of the A. J. Bates 
Company that the point is interesting and highly significant. So 
much so, in fact, that it is proper for us to state the case. 


War Conservation required, and still requires, 
that people be sensible in their footwear de- 
mands, avoiding the “frills” which add noth- 
ing to real style or service but take costly 
man-power to produce. 


Bates Shoes have always embodied a straight 
style-appeal to American men’s good sense— 
an appeal for the shapes that have right meas- 
urements and patterns that are sane. 


Conservation set a scale of reasonable retail 


- 
prices, thereby declaring it to be wise for 
people not to expend lavishly for shoes. 


Bates Shoes have from the first been built to 
meet the demands of that great body of sensible 
American men who desire to go to their local 
Shoe stores and get good shoes, becoming in 
shape and finish and satisfying in wear, AT 
REASONABLE PRICES. 


These facts are known to all the trade. They 
make the Bates local agency franchise an 
asset to every enterprising dealer. 


A. J. BATES COMPANY 


Nationally Advertised Shoes 


FACTORIES AND 
GENERAL OFFICES 


CENTRAL DISTRIBUTING HOUSES 
328 W. MONROE STREET 


CHICAGO, ILL. 

















Advertise | 
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REAL LIVE SELLERS! 


a) 'MILITARY STYLES are going 
strong and will for months 
to come 



















The War is over to be 
sure, but the War De- 
partment now asks that 
all honorably discharged 
soldiers, sailors and offi- 
cers continue to wear 
their complete uniforms 
for three months after 
being mustered out. Dark Tan Shell 
Cordovan 
' Spring Legging 
Full Leath- 
er Lined, 
Height 124% 
inches. 

Sizes 13 to 
17. $11.00 


This means that new 
shoes and new leggins 
must replace those that 
have seen hard usage. 


Five thousand men from 
“‘over seas’ landed at New 
York City, Monday last, 
and their demand soon 


Stock No. 715—Dark Tan Cordovan depleted shoe stocks. Many 


High ae Bg Double. vith will buy in their home 
Wikewens hite Fibre Doubler r- seal 

mond plain toe. A, 7 to 10; B, Cland towns—better be prepared 
D, 6 to 11. for them. 


$9.00 











Stock No. ae--heue Officers’ Tan 
Box Calf Fatigue a ay 
plain toe. A, 7 to 10; B,C and D, 6 to 
11. 


si‘, ~. 
$6.50 ef 5 


Pig Grain Legging with Buckle and “ 
Strap (or in the Spring Type if desired). 
Skeleton Leather Lined, Height 1214 (eam 





Government Specifications. B, 7 to 10; 
Inches. Sizes 13 to 17. , 6 to 10; D and E, 6 to 11. 
$6.50 (either style) Price $6.50 


M. A: PACKARD COMPANY, | BROCKTON, MASS. 


oe Ea SS 








Stock No. 612—Tan Army Bluchet— 
Made on the Munson Last following 
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there would have been the devil to 


pay- 
Doing Big Business 


Another merchant in speaking of 
current business said,—“I have been 
running a series of sales. I have been 
systematically playing up different 
styles and in this way have cleared 
loads of merchandise. I have been lay- 
ing particular stress on my fancy lines 
and holiday goods and the results have 
been so superlatively satisfactory that 
I cannot somehow account for it. I am 
doing more business here this last 
month than we have ever done here 
throughout the history of the depart- 
ment. And that is saying a great deal 
for we have had some very big Decem- 
bers. The only way that I can account 
for the big business beng done here this 
month is that people have big surplus 
of cash and are quite willing to be 
separated from it. And another reason 
may be an expression of great popular 
relief after the war in terms of buying 
desire. A sort of reaction.” 


Heavy Weather Desired 


All buyers and merchants are now 
praying for heavy weather. As soon 
as the big holiday rush is over they will 
ali be in a position to handle the Winter 
business. So all together let us ‘“‘root”’ 
hard, and as hard as we can, for heavy 
snow falls in the early part of January. 
From present weather conditions there 
is no possible chance of having snow 
before Christmas, although you can’t 
be quite sure about New York weather. 
Even the weather prophets are not 
quite sure half the time—and they are 
paid for prophecies. 


January Clearances 


Many merchants are thinking of 
clearance sales for January*-some time 
in January anyway. At the present 
writing, they are not quite sure what 
part of January would be the best time 
for such sales. In this respect a good 
many are very unwilling to be guided 
by precedent. In many quarters the 
inclinations seems to be in this matter, 
to wait on the weather. And perhaps 
that is the best hunch. 


THE STANDARD KID MANUFACT- 
URING COMPANY OPENS 
NEW YORK OFFICE 


Mr. H. B. Wendling in Charge 


The Standard Kid Mfg. Co., 207 
South St., Boston, Mass., with factory 
at Wilmington, Delaware, has opened 
a branch office in New York, Room 610 
Tribune Bldg., corner Spruce and 
Nassau Streets, under the management 


of H. B. Wendling. Mr. Wendling will 
be assisted by A. A. Liebert. 





H. B. WENDLING 


New York Manager, Standard Kid 
Manufacturing Co. 


The business of this firm has expanded 
to the point where it has established 
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connections in practically all parts of the 
world. Specializing on a few classes of 
raw stock, it has developed a tannage 
best adapted for them. This, com- 
bined with exactness in grading, has 
built up for Standard Kid a recognized 
prestige wherever it has been intro- 
duced. 


Mr. Liebert: has been selling leather 
in New York and Boston for two years 
and is well known to the trade. 

Mr. Wendling has been in the leather 
business for twenty years, starting in 
the beam house and working through 
all the departments. He has a host of 
friends in the trade. 

For the past four years he has been 
associated with The Standard Kid 
Mfg. Co., as assistant buyer of raw 
stock and adviser to the finished leather 
department. 


Attractive Christmas Windows 


The Christmas window displays along 
Fifth Avenue are really very pretty. 
Unit displays are very much in evi- 
dence and much use is made of various 
lines of attractive fixtures, decorative 
panels, lighting effects in the evening, 
attractive color -combinations and deco- 
rative floral effects. 


Brockton 


AFTER THE WAR BUSINESS 
CONDITIONS 


Manufacturer’s Analysis of Peace 


George E. Keith, president of George 
E. Keith Company, gives in a recent 
issue of the Brockton Enterprise, a brief 
expression of opinion as to what peace 
and the reconstruction period will mean 
to the business of the country in gen- 
eral, and to Brockton in particular. 
Mr. Keith, witb business interests 
throughout the entire world, is well 
qualified to judge in this regard. He is 
optimistic regarding general business 
for several years to come. He says that 
the world is short of all kinds of mer- 
chandise, and that under normal con- 
ditions much will be required. Scarcity 
of raw materials and labor shortage have 
caused a great increase in the cost of ne- 
cessities of life. Mr. Keith thinks that no 
great changes can be looked for, as long 
as present high wages are in force. The 
shortage of labor he’ believes will con- 
tinue for some time, although it will 
not be as acute as at present. 


Looks For a Large Foreign Demand 


In reference to the shoe manufactur- 
ing business in Brockton, Mr. Keith 
doesn’t see any prospect of curtailment. 


While prices of shoes are high he calls 
attention to the fact that there isn’t a 
country in the world where the retail 
price of shoes is not from 10 to 25 per- 
cent higher than in the United States. 
Mr. Keith looks for a large foreign 
demand for American-made footwear, 
which, in his opinion, will stimulate 
business and give steady employment 
to shoe workers in Brockton. However, 
he says that after that a reconstruction 
period must come and the world must 
meet and master new conditions. While 
war means expansion and high costs, 
reconstruction calls for reduced costs. 
Although difficulties along this line are 
likely to be considerable in the future, 
nevertheless he believes they will be 
made successful through the enterprise 
and energy of the business men of the 
United States, typical of which are the 
shoe manufacturers of Brockton. 


SPRING STYLES IN STOCK 


Factories Will Have These In 
Readiness 


An important feature of Brocktom 
shoe manufacturing is the carrying of 
seasonable styles of men’s and women’s 
welts in stock for immediate delivery 
to the retail trade. These wholesale 





















f Havana Brown Vici } 
No. 20 Nu-Buck Top 
\ Goodyear Welt 
AA-D 










Style 340 


Made by 
V. K. 8 A. H. Jones Co. 
Black Vici 
O’Sullivan Rubber 









Goodyear Welt 
AA-D 
$6.00 








ALL 


A NEW YORKS 


IN| 


think as they concentrate 
A attention on the shoes you 
show them. You know style is 
uppermost in their thought, not 
price. You know that they are 
desirous of having their foot- 
wear add that final style note to 
their costume, so desired by all 
women. ; 


A.J. BATES & 
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176 DUANE STREET 









Gun Metal 
im .No. 20 Nu-Buck Top § 
MN) ~=Goodyear Welt 


AA-D 
$6.00 
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L 
KSTYLE TOUCH 
INSTOCK 


You know they are measuring 
the value of your shoes by their 
beauty—price and serviceability 
coming afterward. These shoes 
have the style, plus service- 
ability, and they are rightly 
priced. 


Meet TANS; 


PAN 


F006. u0220°OCeo-n 
=—— 


—=1 


Black Vici 
Goodyear Welt 
C-E 
$4.15 


A letter to department “S”’ will 
bring you more information 
about them. 


COMPANY Inc. - 
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~ 
Y Style 47 
fi] Made by Cotter Shoe Co. 
Havana Brown Vici 
Goodyear Welt 
AA-D 
$6.00 












Black Vici 
Goodyear Welt 
B-D 
$5.65 
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GEORGE C: VAUGHAN ~ 


Tanneries at Peabody, Massachusetts 


IVORY SOLES— IVORY WELTING 
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departments of Brockton factories have 
developed to a point where they are now 
supplying invaluable service to retail 
shoe merchants. The addition of 
women’s shoes to the production of 
Brockton factories has made a corre- 
sponding increase in the stock depart- 
ment service. The coming season this 
will be developed to a higher point than 
ever before. 


Appreciated by Retail Shoe 
Merchants 


To say that these stock departments 
are appreciated by the thousands of 
shoe merchants who buy made-in- 
Brockton footwear is putting it con- 
servatively. As a matter of fact, this 
service has become indispensable to 
retailers. While the past season has 
seen abnormal conditions prevailing 
with a resultant lessening of goods 
available from the stock departments, 
plans are perfected which will insure 
full service for the Spring of 1919. Pro- 
duction of the best sellers for Spring is 
planned on a large scale for factory 
stock departments. These goods will be 
available early in the year. The many 
styles advertised and cataloged will 
enable dealers who have placed Spring 
orders, to duplicate their orders and to 
have them shipped promptly, as in the 
past. 


SHOE SALESMEN RETURNING 


Many Travelers Cut Short Their 
Trips 


Traveling conditions in the shoe in- 
dustry have caused many Brockton 
shoe salesmen to shorten their trips. 
Few goods could be sold for immediate 
delivery, owing to the fact that fac- 
tories were heavily over-sold and behind 
in getting out their orders. This, in 
turn, was brought about through war 
conditions, ‘shortage of labor, sickness, 
etc. The epidemic of influenza and 
pneumonia which has taken such a 
heavy death toll all over the United 
States, affected Brockton shoe sales- 
men, as well as shoe factories. This 
was an important factor in the shorten- 
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ing of the traveling men’s trips. A 
salesman for_one of Brockton’s leading 
houses, who has traveled for many 
years in the South, said: “The ‘flu’ 
played havoc with my business on the 
trip from which I have just returned, 
which, by the way, was three weeks 
shorter than usual. In town after 
town which I visited, places of business 
and amusement were closed, and it was 
impossible to see my trade. In fact, I 
can count at least a dozen of my cus- 
tomers who were sick in bed with influ- 
enza, to say nothing of others who were 
either in no condition to do business or 
who, by reason of local conditions, had 
no disposition to buy. All this, added 
to the discomforts of hotels and 
trains, made the past season a 
tough one for the traveling shoe sales- 


” 


men. 


TAKEN FACTORY SPACE IN 
BROCKTON —- 


Nearby Concern Enlarges Its Plant 


The Emerson Shoe Company, whose 
main plant is in the neighboring .town 
of Rockland, has leased the upper floor 
of the Brockton Factory Association 
building on Court Street. Beginning 
December 15, this will be used as a 
stitching and fitting department in con- 
junction with the Rockland plant, pro- 
ducing about 4000 uppers daily. The 
concern will employ about 300 hands 
in Brockton, and the new plant will be 
in full operation by January 1. The 
space acquired is about 220 by 50 feet. 
This arrangement has been made by 
reason of the difficulty that the Emer- 
son concern has had in securing suffi- 
cient stitchers and vampers for their 
main plant. 


BROCKTON SHOE SHIPMENTS 
Total During the Past Week 


Forwardings of shoes from Brockton 
the past week were 15,622 cases as com- 
pared with 11,775 cases the correspond- 
ing week in 1917. The total shipments 
for the year thus far have been 593,461 
cases against 575,416 cases for the same 
period last year. 


Haverhill 


PREPARATIONS FOR ANOTHER 
SEASON 


Manufacturers and Salesmen 
Getting Busy 


Haverhill manufacturers who sell the 
retail trade, have their sample lists for 
Fall practically completed and in some 
factories sample shoes are already on 
the lasts. This is particularly true of 


Haverhill concerns who are to be repre- 
sented at the Boston Style Show, 
January 6 to 9, where many new and 
attractive styles of Haverhill-made 
footwear ‘will be placed before the visit- 
ing trade. As an offset to the short 
trips of the past season many taveling 
salesmen are urging upon their em- 
ployers the importance of early de- 
partures. Next season will undoubtedly 
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see a return to real business competi- 
tion, with salesmen hustling for orders. 
in the good old-fashioned way. At 
least, this is the way many traveling 
men are doping it out at the present 
time. As one traveling manufacturer 
put it: “It will seem good to get out 
on the road again and solicit business 
instead of sitting around the factory 
waiting for orders to come through. 
Men who make shoes are not accus- 
tomed to this sort of inactivity and we 
will all be glad to return to the old, 
former conditions.” 


Salesmen of the Walk-Croft Line 


Three traveling men, representing 
Bancroft Walker Co., were in Haver- 
hill last week: H. N. Long, South; 
F. S. (“Babe”) Woodruff, Middle West; 
B. A. Glidden, New England. All re- 
port great interest on the part of shoe 
merchants in the Walk-Croft line and a 
desire on their part for larger relations. 


Ready for the Style Show 


Active preparations are underway 
by the manufacturers who are to show 
their lines at the Boston Style Show. 
In co-operation with Manager R. J. 
Walsh, they are preparing to show on 
the feet of attractive young models, 
women’s shoe styles which will maintain 
and enhance Haverhill’s reputation for 
variety as well as attractiveness in 
women’s welts, McKays and turns. 


RETURNING SHOE SALESMEN 


Are Optimistic Regarding Future 
Business 


Representatives of Haverhill shoe 
manufacturing concerns, who are return- 
ing from their season’s trips, are unani- 
mously optimistic in reference to busi- 
ness conditions for the coming year. 
To be sure, many of them have been 
obliged to cut short their trips through 
conditions over which they have had no 
control. Shortage of labor and ma- 
terials, caused by war conditions have 
tended to restrict factory outputs and 
to cause oversold conditions. This, in 
turn, has restricted salesmen’s activities. 
Many traveling men who were accus- 
tomed to make trips of from ten to 
twelve weeks, cut down their schedule 
to half that number or less. 


Retailers Ready to Buy 


Despite the handicaps, under which 
Haverhill shoe travelers have labored 
during the past few months, they main- 
tain the traditional optimistic spirit of 
traveling men. Their reports are 
generally to the effect, through careful 
observation, that shoe merchants are 

(Continued on page 117) 
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Commercial Service 


Through our Commercial Service Department, in connection with 
our Buenos Aires Branch and numerous correspondents throughout the 
World, we are prepared to supply to merchants and manufacturers reli- 
able information regarding trade conditions in foreign countries; and to 
aid them in obtaining satisfactory foreign representatives. 


You are invited to make use of our facilities. 


The First National Bank 


of Boston 
Capital, Surplus, and Profits ; ; . $27,500,000 


Over $250,000,000 


Resources . 


Branch at Buenos Aires, Argentina 





The Official Aviation 
MOCCASIN 


Used Exclusively by Our Flying Men 
Overseas 


Now Available for 
Civilian Trade 


Beside its use for aviation this moccasin 
is adapted for wearing over ordinary shoes 
where protection from extreme cold is 


necessary. 
The moccasins are on the floor and 
can be shipped immediately at the 
price of $10.00 per pair. 











THE OFFICIAL AVIATION BOOT ORDERED 
BY THE GOVERNMENT 


Description of Boot 
Three-buckle boot, outside of Chccolate Clicme 
Elk, oil finished, lining bark-tanned she eyskin tarred with 
the wool on, at least three-quarters in ch Icrg. ‘Icp ard * ‘Ze 09 


eyelet facing of foes | natural sheepski n; tongue the seme = 
soa, — leece lined; lined; vamp stitchi n ¢ bac ge Leen AT - = 
rows and forepart sewed wit. €avy wex threa W ton M = 
,» Maine - 

& 








In sizes 7, 9 and 11 by 
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Holiday business bids fair to break 
all previous records, resulting in a 
cleanup of all desirable lines. — 

It will be a difficult matter to du- 
plicate depleted stocks of such 
desirable lines as 


“Onyx” @ Hosiery 


therefore those who have placed 
advance orders for Spring, 1919, 
with “Onyx” have good cause for 
rejoicing inasmuch as they are 
protected to that extent to meet 
the urgent demands of trade. 


Emery @ Beers Company Ine. 


Sole Owners of “Onyx” Hosiery 


BROADWAY AT 24th STREET 
NEW YORK 


BOSTON OFFICE PHILADELPHIA OFFICE CHICAGO OFFICE 
31 Bedford Street 1033 Chestnut Street The Lytton Bldg. 


UT 
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WOMEN'S VENTILATED PACK-FLAT No. 298X 


EVERY WOMAN 


is susceptible to a suggestion 
that will improve the appear- 
ancejof her footwear 


TELL HER THAT 


— preserves the fit 

—retains the style 

— increases the wear 

—adds to the comfort 
of shoes 


—and 
it means an extra profit for you 
and satisfaction for the customer 


Catalog and complete information 
: for the asking 
SHOE TREE DIVISION 
O. A. MILLER TREEING 
MACHINE COMPANY 
BROCKTON, MASS. 
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For Better Looking Shoes in Your 
Window Use Mayhew’s Invisible 
Ro a a eo 











This Top-Tree fits inside 
of the shoe—smoothens out 
rough lines and is also en- 
tirely invisible. 





Sold by 
Jobbers or 
Direct 


Write 
For 
Samples 





No. 8—For Open Form or No Form 
No. 6—For Closed Form 
No. 4—For Men’s Shoes Only 











Manufacturers 


James N. Mayhew Company 


Minneapolis, Minnesota, U.S.A. 














ELIMINATE 


Careless Buying, Guess Work 
and Errors 


HANDY ‘profit and price 

marking table showing you 

how to buy and mark goods 
accurately and save time. Tables 
range from cost of $0.50 to $10.00 
showing profit both on cost price 
and selling price. 100 pages. 
$1.00 Postpaid. 


AMERICAN SHOEMAKING PUB. CO. 


683 Atlantic Avenue | 
BOSTON MASS. 
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Last Call For Holiday 


NOW IN STOCK 


Wire Your 


Slippers 





















ROMEOS 
















No. 327—Black Cab. Turn... .$1.75 

No. 310—Black Cab. Turn.... 2.25 j at 

No. 352—Tan Vici Turn...... 3.25 onny 

No. 362—Black Cab. 8. D..... 2.25 

No. 364—Black Vici S. D..... 3.00 

No. 365—Tan ViciS.D...... 3.00 No. 350 

OPERAS 

No. 349—Black Vici... .$2.75 
No. 350—Tan Vici..... 2.75 
No. 325—Choce. Vici.... 2.50 


No. 319—Black Vici.... 2.25 
No. 347—Black Cab.... 1.75 







No. 390 


EVERETTS 
No. 389—Black Vici....... $2.75 SIZES 6-11-FF 


No. 390—Tan Vici........ 2.75 TERMS 2-10, NET 30 
No. 331—Black Jumbo.... 2.35 os 


L. B. EVANS’ SON CO. = :: :: Wakefield, Mass. 


BOSTON OFFICE : 110 SUMMER STREET 





“UNIVERSAL” SHOE LACE TIPPER 


An Indispensable Tool for Shoe Dealers 


Saves its cost on one busy day. 
Price $1.25 each 


Special discount to Jobbers. 


Made of Tempered Steel—will not break. 
Highly polished and nickel-plated. 


Guarantee 


We will replace any faulty Tipper on receipt. 
Will set Shoe Lace Tips instantly by simply 
pressing the handles. 


THE ROOT-HEATH MFG. CO., PLYMOUTH, OHIO, U. S. A. 


(N. Y. Office, 90-93 W. Broadway. D. N. Winner, Mgr.) 











| 
| 
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SPLIT SHANK 
RIVET 
LOCKING SHANK TO INSQLE 


The Crawford Arch-Supporting Shank 


Has attained such wide use, has given such wide 
satisfaction in the cure and comfort of arch troubles, 
has banished so much pain ‘and restored so much 
happiness, that it is now the standard. Why? . 


The Crawford Arch-Supporting Shank 


is a simple, sensible, practical, economical ad- 
dition to the ordinary structure of the shoe. 
Locked to the insole, it adds to the life of the 
shoe by holding its shape, and to the comfort 
of the wearer by taking the direct pressure of 









WITHOUT CRAWFORD SHANK the body off the arches and avoiding contact 
with sole and skin. 


Never use shifting shanks, or any~ shank 
appliance that is placed on the insole after 
the shoe is made. Such things only add to 
foot misery and bad health by emphasizing 
arch trouble. Avoid them. 


The Crawford Arch-Supporting 
Shank 


is a fixture in the shoe itself, tried, tested and 
triumphant. Shoe dealers will give perma- 
nence to their custom trade if they have their 
manufacturers add it to their shoe orders. WITH CRAWFORD SHANK 


United Shoe Machinery Corporation 
BOSTON 


BRANCH OFFICES 








ee 87 Main Johnson City, N. Y.....124 Main a. Seeeeeery 37 Warren 
Brockton, Mass........ 93 Centre Re. BOMBS isis wan cies 306 Broad Philadelphia....... 221 North 13th 
OEE, £6. emnkas 18 South Market Marlboro, Mass..... 11 . Florence Rochester, N. Y.......0- 130 Mill 
Cincinnati. ..0..<6 708 Broadway POGUE s 66.65 vs<4-5k 286 Third ee ee roeree 1423 Olive 


Haverhill, Mass......... 145 Essex New Orleans........ 
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SI 


WITH THE 
IDEA 











IN 
QUALITY 











IN 


GUARANTEED SERVICE 











THE MOUSAM “HORN FIBRE” COUNTERS 


You'll Find Them in All Good Shoes 








ROGERS FIBRE COMPANY 


Sole Manufacturers of Mousam “Horn Fibre’? Counters 


121 BEACH STREET - BOSTON, MASS. 


PHILADELPHIA CINCINNATI ST. LOUIS 
WILKINSON & REGER JOHN C. RUPP CO. DENNETT & PRINCE 
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IT IS NOT ENOUGH TO MAKE SHOES GOOD 


OUR POLICY IS TO STRIVE FOR BETTERMENT 












































To make good shoes better if possible is 
our constant aim. We do not feel so well 
satisfied with what we do as to let well 
enough alone. The advantages to dealers 
of:'an attitude like this must be apparent. 
They profit by our improvements, but they 
do not pay more to get the benefits. 






















This style is commonly 
referred to as a straight 
last and is usually worn 
by men having long, 
narrow feet. The smooth 
flowing lines of this 
model give it an air of 
refinement which makes 
it appeal strongly to 
business men and men 
who mean business. 


STOCK NO. 809 
“PRINCE” LAST 
Men’s Vici Kid Vamp Dull Mat Top Bal, 
Single leather sole, leather counters. Full 
size tongue—fleece lined, leather top facings. 
In Stock, A, B, C, D widths. 
Price $4.85 
Less Discounts 
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J. W. CARTER CHICAGO COMPANY 


CHICAGO AVENUE AND GREEN STREET 
CHICAGO, ILL. 
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-styles and with the trend of the market. 


county. The State Street stores cater to 


-stores are constantly replenished from 
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Why Chicago Leads as a Wholesale 
Market | 


By DAVE W. SAIFER, Secretary and Sales Manager, Novelty Shoe Company, Chicago 


HICAGO is well termed “‘The Great Central Market.” 

With its wonderful location in the very heart of the 

United States, with its magnificent transportation facil- 

ities, its proximity to raw materials of all kinds, its accessi- 

bility, its millions of workers and consumers, Chicago is 

ideally situated to produce- and distribute over a wide 
territory. 

Buyers Throng Chicago Market 
By reason of the ease with which merchandise buyers in 


_all lines can do business with Chicago, retailers throng the 
city at all times and during all seasons of the year. There 


are shoe buyers in cities of the central 
West who visit Chicago every few weeks, 
in order to keep closely in touch with the 


One of the greatest advantages possessed 
by Chicago is that it has both the high- 
class retail trade and the distributing 
facilities to translate the preferences 
broadly. 


Experiment Not Necessary 


Chicago has 2,500,000 shoe wearers. 
This great population is served by 3000 
retail shoe stocks in Chicago and Cook 


a discriminating and educated clientele, 
and the shoes that are displayed and 
bought there are shoes that have been 
given the approval of a large group of 
intelligent consumers. The State Street 


the stocks of the Chicago wholesalers, 
who have an opportunity to give their 
customers in all parts of the country the 
benefit of the experience of Chicago mer- 
chants. Thus styles are kept right by 


-actual contact with a great consumer 


market, and the shoe merchant in the smaller community is 
not required to experiment. 


Keen Appreciation of Style 


One of the great advantages of the Chicago wholesale 
market is its keen appreciation of style values. The Chicago 
trade is made up of specialty houses, and the specialists in 
these establishments have given style its proper place in 


appraising the merchandise that they put in stock. They 


realize that the retailer must have shoes that are not only 
well made and of good materials, but that also have the style 


quality that the consumer demands. Because the lines in 


the Chicago market are specialty lines, the buyer is able to 
get the style expression that is so greatly appreciated by the 
merchant who thinks in terms of turn-over. 


With its nearly two-score specialty houses, covering every 


class of shoe merchandise, the buyer who comes into the 


Great Central Market is able to supply his needs from every 


zangle. Men’s, women’s, children’s shoes are found in quan- 


tity; some houses specialize along one line, and some on an- 
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Secretary Novelty Shoe Co., Chicago 


other, but in the market, and easily accessible to the scrutiny 
of the buyer, are samples representing the widest range of 
goods, and enabling the dealer to cover his needs from the 
proverbial A to Izzard. 


Shoe Specialists 


It is this tendency to specialize that has made the con- 
stant advance and growth of the Chicago wholesale market. 
During the past three years the shoe trade has taken its 
place with other lines in making the Great Central Market a 
lodestone for buyers of all classes of merchandise in the 
United States. Chicago is reaching out 
and drawing in merchants from the 
Pacific Coast, from the Gulf Coast and 
as far East as the Alleghanies. And it is 
largely by reason of the growing realiza- 
tion that Chicago wholesale shoe stocks 
are put together by specialists, whose 
lines reflect intimate knowledge of the 
trend of demand, of style tendencies and 
the other factors that are vital in creating 
salability for merchandise. 

The readiness with which the buyer, 
especially in the Middle and Central 
West, may visit Chicago, makes this an 
attractive market in which to do business. 
Looking over the sample lines of many 
wholesale houses, and selecting the num- 
bers that appeals to him from all the 
thousands of shoes that are set forth for 
his inspection, are the broadest kind of 
education for the shoe merchant; and no 
matter whether his buying capacity is 
large or small, the dealer who visits 
‘Chicago is sure to profit through the in- 
formation regarding the merchandising 
situation that he thereby acquires. 


In Stock—a Feature 


Hand-in-hand with its leadership and accurate interpreta- 
tion of style tendencies is the big Chicago characteristic of 
“in stock.”” Goods shown in the Great Central Market are 
goods that are ready to ship, that the dealer can put into the 
hands of his customers within a few days, if necessary, fol- 
lowing the placing of the order. The ability of the buyer 
to keep close to his market through purchasing under such 
favorable conditions as these, becomes an asset of no mean 
value, especially when the general business situation is taken 
into account. 

Prompt War Deliveries 

During the active prosecution of the war, when military 
supplies rightfully were given first call, and the transporta- 
tion facilities of the country were strained almost to the break- 
ing point in the effort to keep the boys in France supplied 
with arms, ammunition and food, buyers whose goods were 
shipped from Chicago were largely relieved of the delays and 
disappointments incident to an embargo-bound market. 
Because of the numerous trunk lines running in all directions 
from Chicago, it was never a matter of difficulty to make ship- 












Orders Also Taken for 
January and February 


Delivery 

















No. 2450—Gray kid 
oxford, imit. tip 
lea. Lvx. heel, al. 
plate, flexible Mc- 
kay, A to D....$4.40 

No, 2447—Same as 
above, Havana brn. 
$4 


New Style Oxfords 
In Stock 
NOW 


Order Today toj Insure 
Prompt Delivery 


No. 1235 — Havana 
brown kid ox., lea. 
Lvx. heel, al. plate, 
Goodyear welt, AA 
OP OF sascaseaase $5.00 

No, 1237 Same as 
above, black  vici 
kid, A to D....$4.50 


No, 2447—Hav. brn. 
kid ox., lea. Lvx. 
heel, imit. tip, flex- 
ible McKay, A to 
BD. ccccvepesedco $4.15- 

No. 2442—Same as 
above, in patent 
colt, B, C, D....$3.15 





Novelty Shoe Building 
30-32 So. Wells St. 
Chicago 


NOVELTY 
SHOE CO. 






No. 2436—Black vici 
oxford, 13-8 military 
heel, imit, tip, flex- 
ible McKay, B, C, 












“In-Stock Service’’ wee dia eases 
‘ above, in patent 





colt, B, C, D....$3.15 
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ments, and prompt deliveries were the rule rather than the 
exception. 
The Era of Reconstruction 


Now that the era of reconstruction is on, during which 
the general business situation will be in a more or less fluid 
condition, the ease with which the Chicago market can 
supply the dealer will make for much more satisfactory con- 
ditions for the latter than would be the case if he were com- 
pelled to anticipate his wants for many months in advance. 
It is difficult, if not impossible, for the merchant to determine 
so far ahead what styles are going to prove popular with his 
trade, and many a buyer has found that he has been able to 
eliminate guess-work from his purchasing by buying in the 
Chicago wholesale market for immediate delivery. 

Large stocks are the rule in the Great Central Market. 
Consequently the demands of the trade can be met even 
when the general situation is that merchandise is scarce. 
It is the policy of Chicago wholesale houses: to ship imme- 
diately from stock, and the goods that are shown in samples 
are on the floor awaiting the call of the buyer. _ Hence serv- 
ice has been made the watch word of the trade, and the re- 
tailer has had the benefit of the investments of the whole- 
salers, made to create exceptional facilities for immediate 
distribution. 

Sample House Center 


It is worthy of note that the reputation of Chicago as an 
in-stock market has spread to such an extent that not a few 
manufacturers in other centers have established sample rooms 
and warehouses here, from which to supply buyers in the 
Chicago market. This is a significant recognition that shoe 
merchants who have been educated to Chicago methods, are 
not content to await long-delayed shipments, but demand 
immediate action after their orders are placed. In other 
words, the merchant who buys in Chicago is taught to expect 
that he will get novelties while they are novel, style creations 
while ‘they are still in style, and new things while they have 
the snap and sparkle to attract the consumer. 


Greatest Merchandising Market 


Then, too, since the Chicago shoe market is an integral 
part of the greatest merchandise market in the world, cover- 
ing as it does all lines of dry good;, clothing, furniture, etc., 
the merchant who is buying for a store, handling other lines 
than shoes, is able to put in his time to the best possible 
advantage. The clothing and textile lines to be found in 
Chicago are unsurpassed for variety and substantial value, 
and names famous the world over are above the doors of 
many of these wholesale establishments. They help to 
make the shoe market attractive, since the shoe buyer can 
kill two birds with one stone by purchasing for other depart- 
ments under the most favorable conditions it is possible to 
create. 

A Cure for Cancelitis 


A factor of importance is the great export trade of the im- 
mediate fucure. Shoe consumers the world over are looking 
for American goods, and now that the immense increase in 
shipping facilities will enable the flag of the American mer- 
chant marine to be carried into every sea, it is logical to expect 
an enormous expansion in the volume of shoe business with 
foreign countries. If this means anything, it means that 
shoes are sure to be the most desirable property a merchant 
can own—property whose value is established, and which 
can be converted into cash with minimum difficulty. 

The merchant who realizes this, and who appreciates the 
fact that his customers will be competing with shoe con- 
sumers the world over for the products of American shoe 
manufacturers ‘will speedily rid himself of the germ of “‘can- 
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celitis,” and will have no difficulty in realizing that to supply 
the trade that is assured during the next six months he will 
need all of the merchandise that he has ordered or will be 
able to get. 


A Comfort Shoe Window 


Larger Business in Less Time 





One-source of new business for the store is the single win- 
dow at the service of the store. By the way, the store is not 
a “‘big’’ store, being but 12 feet front and 46 feet deep. A 
year ago the room occupied was but 10 by 17. The store 
was started about three and one-half years ago. The window 
has as a background a two-panel screen. The panels may be 
removed and a change of backgrounds put in. Usually these 
are educational charts or posters. Sometimes a merely 
decorative panel is used. During the various drives govern- 
ment posters were used steadily. But each card with letter- 
ing does its bit in an educational way. 

Smaller cards are used on the base of the window. These 
are catchy, as the following specimens prove: 

TAKE CARE OF YOUR FEET— 
THEY ARE YOUR BEST SERVANTS. 
YOUR HEALTH, VITALITY AND 
EFFICIENCY DEPEND ON YOUR FOOT 
COMFORT. 

A PLACE FOR EVERY TOE— 
EVERY TOE IN ITS PLACE. 

GOOD FOR BAD FEET— 

NOT BAD FOR GOOD FEET. 

ALL SIZES UP TO 13— 

AAAA TO EEE 

“Ye canna be baith grand and comfortable.’’—Burns. 

“‘We find that the use of record cards for these comfort 
shoes,” said C. H. Fontius, of Los Angeles, who originated 
this idea—‘‘not only means a selling asset, but a means of 
our doing a larger business in less time, with less space and 
with a smaller sales-staff.” 


Best Selling Children’s Shoes 


“Russia calf shoes are the best sellers with us all the year 
round,” said Mr. Burdett, of the Burdett Shoe Company of 
Lynn. “Itisso,’”’ he added, “‘because tanners have improved 
very much their Russia calf leather. It is good business, 
as well as justice, to give them credit for bettering the finish, 
and increasing the durability of their leather. Doubtless, 
shoe merchants appreciate it, as well as do we manufacturers. 

“Of course, we shoe men have improved shoes, too, par- 
ticularly the welts.. I well remember when most all chil- 
dren’s shoes made in Lynn were McKays, cheap ones, too, 
made as a side line of the women’s shoe industry. Now 
children’s shoes are made by specialists. 'We have improved 
the lasts and patterns, and I can say, with a reasonable de- 
gree of accuracy, that children’s shoes never fitted better 
than they do today. 

‘“‘Among our best sellers in Russia calf shoes are those in 
sizes 8 1-2 to 11, C and D wide, with a spring heel, sizes No. 
11 1-2 to 2, B, C and D wide, with a 6-8 heel, and sizes No. 
2 1-2 to 7, A, B, C and D wide, with a 10-8 heel. The latter 
shoe is for growing girls, and-it is well liked by some 
women as a general service shoe.” 








The J. & B. Sales Co., manufacturers of braids, Worcester, 
Mass., are running day and night on their quality shoe laces, 
They expect to nearly double their equipment before Feb- 
ruary 1, and to continue on day and night shifts for many 
months to come. 
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COLD WEATHER WANTS 


ON THE FLOOR—READY TO SHIP 









Sheep Moccasins Ladies’ Bals 












Made of Selected Wool Made of Heavy Felt Turn 
Skins Leather Sole and Heel 
(No Pieces or Tear Offs) 968—Ladies’, 4-8..... . . $1.35 





6 inches high 
300—Sizes 6-11. 








Per 





**Frost-Pruf’’ House Slippers 
tan ‘colo woul ‘sheop- Ladies’ Bals 


skin with extra elk 

tw a Kid Leather Foxed. Felt 
A warm cold weather Tops, Gray Felt Lined, 
& house slipper. Rubber Heels, McKay, Wide 












Singie, a a Last 
a 8 sizes 3 2* 969—Sizes 3-8.......... $1.85 
re $1. Size_9, 10c per pair extra 






Edges 
with sheepskin. A warm, neat and 
comfortable slipper. 









_ Women’ y sizes 3 to 8. 


Knit Wanagams 
All Wool Extra Heavy, 8 





**Frost-Pruf”’ Shoes Wool Footwear 
Our Frost-Pruf Shoes are made“on 














full wide lasts of the best quality Inches High, Leather Soles 
extra —_ natural color wool and Heels, McKay 

sh soles and leather ° 

Resta, with reinforced outside coun- 542—Sizes 6-1l......... 





Single pair cartons. 
No. 501 


Men’s, 9 vee eae sizes 6 to 12. 
Per pair. . . 83.00 












Terms 


2% 10 Days—Net 30 


HENRY KLEINE & CO. 


CHICAGO, ILL. 
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R. P. SMITH & SONS CO. 
December Special 


IN IMMEDIATE 
STOCK DELIVERY 
_ PRICE 


$3.50 





No. 2029— Gray Cab. Kid, 9-in Lace, 
rey Cloth To Plain Toe, Louis Heel, 
Single Sole, McKay, C and D, 2-8. 


No. 2030—Same as above, Imitation 
Tip, 13-8 Cuban Heel, Price $3.50. 


Merchants everywhere endorse this shoe for 
present popularity and immediate selling 
Order Now 


R:D-SMITH & SONS CO: 


CrireacGa 


wMade Good ln IG5Q = ATITEVER SINCE 
AE 1} — I! I IC 5) eS SS a eee |] 
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IN STOCK 


Chicago is the Great Central Shoe Market 
offering unusual in-stock service.. Every style 
of shoe for women, men and children can be 
had in the Chicago Market—at every price to 
meet every trade. 

The manufacturers and wholesalers in the 
Chicago Market have built their business on a 
service basis. They are in position to give the 
shoe buyers of America just the right kind of 
co-operation that makes for perfect harmony 
between buyer and seller. 
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MEN’S isin HOUSE SLIPPERS 


For Holiday Trade 
IN STOCK — READY FOR IMMEDIATE DELIVERY — ORDER QUICK! 





Last 3, 
Pat 254 
Stock No. Descripti 
201 Dk. Green Peb. Gt. — Band same 
204 Tee Ge Re Iie oo oc ccc ccc ccccccccesstisiovete 
262 Red Gla Goat Sone White lined ¥ 
TERMS NET 


NOTE COMBINATIONS OF LASTS AND PATTERNS 
‘‘Nothing Like Leather” 


HAHAH ERASE IEA AHHH AIA HSA ISHS 
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: 
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* 
® HAZEN B. GOODRICH & COMPANY 
¥ HAVERHILL, MASSACHUSETTS 
% 
IEE RESIE REE RE OIE AIEEE RIE HE MRE HEME HMA HAMA AAAI AIEEE 
Sil 
-— 22 ae 
88, ,00K fr THIS SHOES NONE GENUINE \&5 
TRADE MARK ON EACH SHOE >= See _ Wi vies IT 
LOOK FOR THIS TRADE 
oj] mmo’ = Kor Boys and Girls 
qpRATROR 
© Set Dawn» This New Dawn natural shape, footform 
a \ Ro last is an unexcelled selling proposition for 
@\\SOLID COMFORT FOR the dealer. It gives good service to the 
EVERY TOE 
customer and retails at popular prices. It 
sorcnivisanen  18_Of solid leather throughout. Goodyear 
FLEXIBLE OAK Stitched. No tacks, no nails, smooth on 
inside. Upper is of extra quality nut brown 
=— elk. Best quality oak sole. One piece 
= leather insole. 
= Shce Merchants! You need a bi stock at;these 
= prices: — 5 to 8, $2.25: 8% to 11144,|$2.50. 
= C, D and E widths. IN STOCK. Immediate 
No. aa 5 8 Price $2.25 cas ment. 
sad 8 1-2 to 111-2 Price $2.50 
hh) C, D and E Widths Maiathon Shoe Co) ah 
//1/) 0. . Button—Same price ° ° 
hy i Wausau, Wisconsin ww 
m R\E s/s @ 
A = > ery 
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Our Gold and Silver 
Cloth Slippers Are 
Warranted Tarnish 


Ubrrect Dodg ce 


For All Occasions Book? 


BONS SVS a ee 


Have You a Copy of 
Our Latest Style 


oe IN STOCK 








No. 257—Dull Kid “Eugenie” Coon, Full 

Louis yy Steel Beaded 

AA, 4to7;A, 3s 10 75B, C.D, 294 to7. 
Price, $4.00 


No. 258—Same as 257 in Patent Leather. 
Price, $4.00 





No. 259—Black Sane Calf, 6 eyelet Ox- 

ford, Dp Louis Heel 

AA, 4to7; A, 336 to 7; B, C D, 2% to7. 
Price, $4.10 











| These Joy Times 


Mean More ‘Party 
Shoe Sales 


HE girls want dainty slippers for’ 


the party, dance and receptions that 
will greet our returning boys. 


See that you have plenty of silver and 
gold cloth slippers—also black and white 
satin—beaded and ornamented. 


Our stock department is 
for your accommodation. 


We are specialists. When you have a 
serious trouble, you go to a specialist to 
diagnose your case and to remedy the 
trouble. You get from specialists the 
highest order of service and product be- 
cause of their experience. In times of 
Peace as well as War our line consists of 
shoes that are practically made and we 
specialize in manufacturing exclusively 
Turn Low Shoes. 


Terms Net 30 Days 


Nathan D. Dodge Shoe 


Company 


Newburyport, Mass. 


New York 
130 W. 42d St. 
Bush Terminal Bldg. 


600 Denckla Bldg. 


Chicago San Francisco 
20 W. Jackson Blvd. 417 Pacific Bldg. 
Great Northern Bldg. 


Montgomery 
20 Galena Ave. > 
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GU HUULIED . 
clures; of Gersection 


No. .036 Victory 
Blucher. No. 26 
Viking Calf on 
Attaboy Last. 


, **Equal to 
Cordovan”’ 





7 for s 
watt! ( ; 


a a. 
wil I ‘i Wut ug 4. . 


MAR aKY, cc COMRAN 


BROCKTON. MASS. sa 














Trade-marks in Foreign 
Countries 





Do you Realize the Importance of Protecting 
your Foreign Trade in Cuba, Mexico, the South 
American Countries and also in Europe, Asia 
and Africa? 

Certain Foreign Countries award exclusive 
trade-mark rights in a trade name or mark to 
the first applicant, irrespective of prior use 
by another. This allows the piracy of valu- 
able trade-marks in such countries. 


The Boot and Shoe Recorder maintains a 
Patent and Trade-mark Department fully 





More Men’s Oxfords 
Needed for Spring, 1919 


The soldier who has been wearing 
boots and leggings will jump to these 


Oxfords next Spring, because the last 
is wider at ball, leather is the best, 
workmanship is strong and values are 
right. 

These shoes will be made up as ordered 








—They are not in stock. . + ge 
he: ; ' equipped to promptly handle your applications 
Soft Box, KORRY KROME Oat-sole, Goodyear for Registration of Trade-marks in all For- 
Welt. eign Countries, as well as in the United States. 
= A ge 20 bay ROM ae 
No, 1131—Choe. Waukegan Gaif........ 4.00 Address all Inquiries to Boot and Shoe Recorder 
C, D or E widths, sizes 6-10 and 7-11. Patent and Trade-mark Department, 207 South 
RELIABLE SHOE CO. tai 
NATICK, MASS. 
WTI 
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HAVERHILL 
(Concluded from page 99) 

not overstocked on desirable goods and 
that they are ready to place orders for 
the coming season at prevailing prices. 
Well informed shoe merchants, say 
these shoe travelers, are of the opinion 
that costs of dependable lines of foot- 
wear will not be less during the next 
few months than at the present time. 
They realize that the labor and leather 
markets are in a firm position and they 
don’t see how costs of production can 
be lowered. Real merchants, traveling 
salesmen say, are buying shoes on the 
basis of this opinion. 


Back from the Northwest 

Wesley S. Ramsdell, representing 
Hazen B. Goodrich Co., in the north- 
west, returned recently from his sea- 
son’s trip. “‘Wes,” although somewhat 
late in starting on his season’s journey, 
reports an excellent business, with good 
conditions prevailing among the retail 
merchants upon whom he called. He 
says that merchants are not overstocked 
on women’s fancy slippers and that 
they have bought freely of this class of 
goods for the coming season. 


Boston Continuation 


School 


Boston’s Continuation School Shoe 
and Leather Class will inaugurate its 
1919 season on Monday, January 6, at 


25 LaGrange Street. The class will again - 


be in charge of its efficient instructor, 
James W. Dyson, and the course will 
cover a 12 weeks’ period, with sessions 
on Mondays and Fridays from 3.30 to 
5.30 P.M. 

In addition to the regular lectures by 
Mr. Dyson, who is a recognized expert 
in the different branches of leather and 
footwear manufacture, there wili be the 
usual talks and demonstrations by 
prominent shoe manufacturers, tanners, 
leather chemists, shoe machinery repre- 
sentatives and other experts, and visits 
to nearby tanneries and factories will be 
made by the class as heretofore. 

Applications for enrollment in this 
important educational department 
should be sent direct to Mr. Dyson, 
25 LaGrange Street, Boston, the course 
being open to both young men and 
young women in the allied industries. 


The nineteenth annual meeting of the 
Rubber Association of America will be 
held at the Hotel Waldorf Astoria, 
Fifth Avenue and 34th Street, New 
York, on the afternoon of Thursday, 
January 16, 1919. 

On the evening of that day, a Victory 
banquet will be held in the grand ball 
room. 
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Business Readjustment 
Conference 
To Be Held December 16 


On Monday afternoon, December 16, 
at two o'clock there will be held in the 
Auditorium East Wing of the State 
House, Boston, a Business Readjust- 
ment Conference. This is arranged by 
the State Board of Labor and Indus- 
tries, Alfred W. Donovan, chairman. 
Honorable William C. Redfield, Secre- 
tary of Commerce of the United States, 
will deliver an address. His Excel- 
lency, Samuel W. McCall, Governor, 
will make the opening address. 

As the readjustment of business con- 
ditions is a live subject at the present 
time, this meeting will afford an excel- 
lent opportunity for an exchange of 
ideas by the business men of Massachu- 
setts, and will mean much to the indus- 
trial life of the Commonwealth. 
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Reece’s Rocker Bottom Wood Sole Shoes 


High Grade 
Wooden Sole 





Shoes, as poet omen p00 6sescoceuse $1.45to $1. 80 

High ENSUE <i. <55540052 2.10to 3.00 

Boots, fourteen inch ........ 2.85to 3.75 
Send for Catalogue 


REECE SHOE CO. - - COLUMBUS, NEB. 








“FISHER” 


—_= oa 


Pat. oa 
te one 


SUPPORT 
A Help to 
Weak Ankles 

Prevents the Counters of Boots and 

Shoes from Running Over. Easily A 
lied. No Repair Department should 

be without them. 





sD 


Without With 











The New Improved 


“E. W.” 
SHOE STRETCHER 


will adjust counters or stretch 
shoes two whole sizes without 
damaging the shoe. Ran of 
i Misses’ 13 to men’s 12. 
Shoes can be stretched either 
across the base end or of tip to 
ive greater height or widt 
x. $2.00 each. 


F. W. WHITCHER CO. 
Boston 
and 


Chicage 
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MISCELLANEOUS 








Every Shoe Store Needs 
a pair of 
“MANCHESTER” 
(Trade Mark Reg. U. S. Pat. Off.) 
CURVED JAW CUTTING 


NIPPERS 


The only nipper 
made which is just the 
right shape to cut out 
tacks on the inside of 
shoes. 


‘“Manchester”’ 
Trade Mark Reg. U.S. 
Pat. Off. 


nippers are made of 
high-grade tool steel, 
nickel plated with a 
curved jaw that ena- 
bles you to cut the 
tacks close to the in- 
sole. 

Be sure and specify 


“MANCHESTER” 


curve jaw when order- 
ing. 

Write us direct if 
your dealer cannot sup- 
ply you. 


Price, $4.50 
Frank W. Whitcher Co. 


Patentees and Manufacturers 





Boston, Mass. 325-332. Arabs St. 














In rough, wet work, last twice as long 
as all-leather shoes. Cost half as much. 
Absolutely water-proof, light, surprisingly 
comfortable, warm in winter. Our adver- 
tisingis rapidly i g the d d 
everywhere among Farmers, Florists 
Dairy and Creamery Workers, Factory 
Workers, etc. We back 
your sales with our 
money-back guaranty 
to users. Advertisin 
matter furnish 




















Shoe Store Chairs, Settees, 
Fitting Stools, Screens, etc., 
Wood Window Display Fixtures 

Catolog 


on 
Request 


E OSCAR ONKEN Co. 
1141 W. Pe See Cincinnati, Ohio, U. S. A. 
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a ltime 7 ti 13 times 26 times 52 times amoun B ne er - 
1 iach. ....$4.00 $3.00 $2.75. $2.50 $2.00 pal 7 A gh te ST Salpeetise cives 
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3 inch 12.00 9.00 7.75 7.00 6.00 advertisement and paid for accordingly. Answers to ads. must be sent 
4 inch.....15.00 12.00 10.00 9.00 8.00 ender letter postage 


Payment in advance is required, except when regular advertisers, as amounts 


are too small to open accounts 
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SALESMEN WANTED 
SEVERAL esosharigats shoe salesmen needed to 
cover Pesnayeves vee, > New York, Con- 
necticut and hose who have made 
good with at ne a $150, 000 annual business need 
only apply. Address B139, care Boot and Shoe 
Recorder, 127 Duane St., New York, N. Y. 
WANTED two high-grade sal 
for 1919. Staple line, liberal oie advances. 
Protected territory. Old esta house. 
Williams, 289 Continental Bidg., Cleveland, Ohio. 
ANTED SALESMEN: A good opportunity 
W for a few Live Wires to sell on commission the 
it line of work shoes and outings made in 
‘the he W est by concern owning and operating their 
own tannery and shoe pg Territories — cen 
Oklahoma, Arkansas, New Mexico, " 
Southern Missouri, Southeastern Texas, Louisiana, 
North and South Dakota, Southern Minnesota, 
Northern New York, Southeastern New York. 
Michigan Shoemakers, Rockford, Mich. 
WANTED shoe salesman to sell jobs as side line 
in Middle West. Give territory and full 
iculars. Gans Stevens Merc. Co., 307 W. 
) * ane St., Chicago, Illinois. 
ANTED road salesman for Iowa. Qualifica- 
tions of applicants must combine strong per- 
sonality, successful sales record in Iowa. ui- 
nent trade marked, children’s line stocked in 
Chicago. Established trade 200 samples. a, and 
ladies to infants, turns, welts, McKays—med. an 
good grades. State age—single or married, detai 
~~ wr and connections. Address oat 
care Boot and Shoe Recorder, Security Bldg., 


Chicago, Ill. 


COMMISSION men wanted to carry a small line, 
medium priced school shoes; consisting 10 
samples, of boys’, youths’, and little gents’ McKays. 
Only men with ar trade and none con- 
flicting lines need ap; ay a ~ ready Feb. 1, 


1919. Apply Exceletor ipper Co., Cedar- 
burg, ‘ 
SALESMAN for western Pennsylvania and Ohio 
to sell in-stock line of infants’ McKays—ready 
sellers—as side proposition. Five cent com- 
mmission to man with established trade. References 
with application. Address K104, care Boot and 
Shoe Recorder, 127 Duane St., New York. 


HOE salesmen wanted to sell shoe lace’ as a 
side line. Liberal commission. State territory 
covered. References required. Address Box B128, 
Mas Boot and Shoe Recorder, 207 South St., Boston, 
ass. 


‘ALESMEN WANTED—Good experienced shoe shoe 

salesmen for hign-grade western line of men's 
work shoes in the following territories: Michigan, 
Ohio, New York, Nebraska and Colorado, Indiana 
and Illinois, Texas, Virginie and West Virginia, 
and Kentucky. Only live shoe salesmen with an 
established business will be considered. Address 
“Optimo,” care t and Shoe Recorder, 189 
West Madison St., Chicago. 


WANTED SALESMEN—To sell American 
Metal Re-inforced Shoes to the teade. Some 
good territory open. Liberal commission. Ameri- 
can Metal Shoe Co., Department B, Racine, Wis. 


SALESMEN to carry a Misses’ and Child’s Ma- 
hogany Blucher also an Oxford Welt Stitched- 

down; good value, popular prices. Five per cent 
commission. Give experience, references, and 
territory. Address B124, care Boot and Shoe 
Recorder, 207 South St., Boston, Mass. 


GALESMEN WANTED! Ex ienced. For 

Iowa, Minn.; N. & S. Dak.; Kan.; and 

Ind. Specialty line with “In Stock” > Fine 

Dress Welts. Great future for hustlers. OGDEN 

ag CO., 1015 Cold Spring Ave., \Jil \«ukee, 
is. 





SALESMEN WANTED 


SALESMEN WANTED 





WORK SHOE SALESMEN—We will probably 
have » nee ane and Western terri- 


W with shoe nd wire salesman, acquainted 
with shoe and Finding Trade, to Cotero 
eagee Pads, either straight or side line. Cotero 
} ion 





REAL salesmen. next season on ion basis for 
“High & Ei dae, boy’s 
oad eats work and semi-dress shoes MADE IN 
MILWAUKEE. a in business 100 
year. edke-Schaefer-But' 


cent 


Pfeifer Bros., of Little Rock, Ark., 
are in need of an experienced shoe 
salesman, one who knows how to wait 


on good popular price trade, especially 
in ladies’ line. Must have good _refer- 
ence. Permanent position and good 
salary. 








RUBBER SALESMEN 


WANTED—Several traveli salesmen to 
sell to retailer well known e of rubber 
footwear. Territories open January 1, 
1919 in middle western and southwestern 
states. ary and commission. 
capumtundine te for experienced rubber sales- 
men or inexperienced men who can make 
good. State age, experience, references, 
a Soelivesons treated confidenti- 
ally. Address B125, care Boot and Shoe 
Recorder, 207 South St., Boston, Mass. 


Shoe Trade Salesmen 
$30 TO $60 AWEEK EXTRA 








Mfg. Co., Burr Bldg., Scranton, Pa. 
Ai 


WESTERN Manufacturer of Men’s 
securing first 


Ist—Kentucky & Tennessee. 
2d—Indiana & Michigan. 
3d—Missouri & Arkansas. 
4th—Kansas & Oklahoma. 
5th—Iowa & Nebraska. 
6th—Colorado, Wyoming, 
Idaho & Utah. 
7th—Washington & Oregon. 
8th—California & Nevada. 


ht commission on very liberal 
form the basis of ce ranean | 
None cueens shoe men of experience and 
ae itty will be considered. This is 


a ripe knowledge 
of shoe ay t funds 


to 

finance the initial trip. Please do not 

apply unless p' to talk business on 
terms. 


Montana, 


A stra’ 
terms 


Address Welts, in care Boot and Shoe 
Recorder, 207 South St., Boston, Mass. 





This is what two men traveling down 





South are making every week sell- 
ing our complete tine of leggings and 
overgaiters as a side line to the shoe 
trade. Plenty of business ahead. We 
want a few more first-class men to 
completely cover country. If you are 
a top-notcher, here is a bona fide 
opportunity to increase your income. 
Send us all details in confidence. 


GOODWEAR LEATHER MFG. CO., Inc. 
Makers of Leggings and Overgailers 


for more than ten year 
65 WEST HOUSTON ST. * NEW YORK 











A PROGRESSIVE Cincin- 

nat i factory making 
women’s shoes want a repre- 
sentative to cover the me- 
dium. size towns in Pennsyl- 
vania and a portion of New 
York State. Another for me- 
dium size towns in Missouri, 
Kansas and Oklahoma. In 
making application, state age, 
lines sold, etc. Must be hus- 
tlers. Applications § treated 
confidentially. Address B140, 
care Boot and Shoe Recorder, 
207 South St., Boston, Mass. 


Resident Salesman 
Located and Acquainted in 


DETROIT, MICH. 
MILWAUKEE, WIS. 
MEMPHIS, TENN. 

DALLAS OR FT. WORTH, 
TEXAS. 

KANSAS CITY, MO. 

OMAHA, NEB. 

MINNEAPOLIS OR ST. PAUL 

SEATTLE, WASH. 

SAN FRANCISCO, CALIF. 
carry Prominent Trade Marked chil- 
dren’s line stocked in Chicago. Turns—Mc- 
Kays—Welts—Young Ladies’ to Infants. 
Strong complete line—two hundred samples 
shoes and low cuts, medium and fine grades. 
Applications must answer following questions 
or will not be considered: Age—married or 


single. Lines previously carried. References. 
Address B130, care Boot 


To ¢ 


and Shoe Recorder, 
Chicago office, Security Bldg. 








No matter what policy you may pursue 
in selling te the shoe trade, nevertheless, 
you need the “BOOT AND SHOE 
RECORDER” all the time. 
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WANTED TO PURCHASE 





HOROUGH shoe man (28) married, wishes 

position out-of-town. Capable, efficient. Can 
manage retail store, windows. Ten years selling 
shoes. F. Walman, 123 W. 47th St., thew York. 


EXPERIENCED | shoe man, 29, married, giving 
up his own retail ladies’ shoe shop by January 
lst, desires to connect with reliable concern as shoe 
buyer. Address K102, care Boot and Shoe Re- 
corder, 127 Duane St., New York. 


W ANTED position as buyer and manager of 
shoe department, 20 years’ experience can 
furnish Al references, married, 38 years of age 
Address C. J. Keyes, 207 Main St., ‘Tittle Rock, 
Ark. 


Do You Need a Live 


Salesman? 


After January Ist I will be in a position 
to connect with a manufacturer of 
women’s high-grade footwear. For the 
past ten years I have sold women’s fine 
shoes in the large and medium-sized cities 
of the Middle and Northwest. Have a 
large personal following and control a 
business of over $300,000 a year. If you are 
looking for a business builder, answer. 
Address K100, care Boot and Shoe Re- 
corder, 127 Duane St., New York. 

















HELP WANTED 


gu. JOBBERS ATTENTION—An estab- 
lished Shoe Manufacturer of Children’s High- 
Shoes desires to make con- 





grade Stitch Down 
nection with a Southern jobber to handle pro- 
duction in the Southern states. Also with several 
jobbers in other territories where line is not as yet 

mted. Goods are now successfully sold to 
shoe dealers in states surrounding factory location. 
Can add on and give good service to several jobbers 
in other territories. Address stating territories 
covering. B133, care Boot and Shoe Recorder, 
207 South St., Boston, Mass. 








LINE WANTED 


WAnrnns good line of ladies’ McKays for 

his territory by salesman working Georgia, 
Florida and Alabama five years same line. Com- 
mission basis. Address Salesman, 137 W. 8th St., 
Jacksonville, Florida. 


J Ny gaa!) ead shoe manufacturers and pene 
well known and capable shoe man will o 
pal. room in jiable firms Jan. Ist. Would li 
to hear from reli: interested in having 
their line represented in this territory, gene neral line 
or medium price women’s and children’s. Would 
also consider an: article pertaining nnd shoes. 
Al references. dress B142, care Boot and Shoe 
Recorder, 207 South St., Boston, Mass. 


GALESMAN with many years’ macnn me no rede 
enn good line work shoes. Commissi: 
gia and Florida.: Salesman, 137 W. “8th St., o9 
Gogee el Fla. 
HOE MANUFACTURERS—Line wanted for 
Minnesota by experienced productive hustler. 
Address “M,” 30 est 35th St., Minneapolis, 
Minn. 
TEXAS and Oklahoma salesman with good list 
of accounts and large acquaintance will con- 
sider a change for next season for a a of ladies’ 
turn welts and McKays, or a strong line of either, 
on. liberal commission basis. Only direct manu- 
facturers considered. Have a just cause for want- 
ing to leave present lines, ~ of reference. Ad- 
dress B127, care Boot and Shoe Recorder, 207 
South St., Boston, Mass. 
has working Southern territory, estab- 
lished business long time, wants Eastern line 
turned slippers and boots, commission contract. 
Would also like line of children’s McKays and 
turns. Address, Mr. Butler, 2134 Laura St., 
Jacksonville, Fla. 


Job Lots of Shoes & Leather 


Are Sold Through the 
Recorder Want Ad Page 


5 CENTS A WORD 




















“4 








GANNON BROTHERS 


110 MIDDLE ABBEY STREET 
DUBLIN, IRELAND 


WANTED FOR EXPORT 
Slow Sellers 
YOUR 


Discontinued Numbers 
Surplus Stocks 
Ent Stocks 
FOR CASH 
NEW YORK EXPORT 
PURCHASING CORPORATION 


515-517 Broadway, New York City, N. Y. 





Resident Buyers, and M facturers’ 


Agents in the Wholesale trade, are pre- 
pared to negotiate with United States 
Shoe Manufacturers (or firms in Allied 
trades), with a view to acting as agents 
on Commission for such firms, or being 
appointed Sole Buying Agents in the 
United Kingdom. Big Business Guaran- 
teed. 
























We quick and pay highest cash price 
for retail and wholesale stocks of shoes or 


other merchandise. 
Quantity no object. 
‘or 80 years our specialty. 
and mercantile reference. 
BROOKLYN PURCHASING SYNDICATE 
FRANK W. Proprietor 


610 Broadway, Brooklyn 
"Phone, 2828 Williamsburg 





WANTED TO PURCHASE 





MISCELLANEOUS 





WANTED to purchase, used ten or twelve foot 
oak sample case with roll front, or two six foot 
cases of similar o——. Address, stating price, 
K98, care Boot and Shoe Recorder, 127 Duane 
St., New York. 


wv, 


We Buy for Cash 


Manufacturers’, Jobbers’ and 
Retailers etailers’ Surplus Stocks, Jobs, 


NO QUANTITY TOO LARGE 
We also purchase entire stocks 
from retailers or manufactur- 
ers. Send us parti 
what you have for sale. 

Short Term Leases Tak: 
We pay Highest Cash Vale 


VAN PRAAG & CO. 


Shoe Dept., Martin Posner, Manager 
537 Pecoduay, New York, N. Y. 
Telephone 2248-2249 Spring 
























Highest Cash Prices Paid 


for entire shoe stocks. We also 
buy your surplus or slow sellers. 
Quantities no object. Retail or 
wholesale. Short term leases 
taken off your hands. 
; ire or Phone us 
Correspondence Confidential 
tablished 1890 


GLAUBERG & CO. 
4Cl a New York 


Phone 2438 Franklin 
We also purchase clothing, 
hat~ furnishing goods, etc. 








CASH PAID 


for shoe stores or surplus stocks of shoes 
or for other merchandise. Leases taken 
over. We will send a representative te 
investigate and make offer upon request. 
Max Kalter Mercantile Co. 
100-102-104 Grand St. New York City 








Phone Spring 9418 





Looseleaf 


Ledger Binders 


Set of seven corduroy and leather bound, 
four post, th inch exp i binders, 
solid aluminum back. Also three thou- 
sand sheets—size of sheet 11 by 13, 

jially adapted to the shoe business. 
Sample sheets sent on request. Will make 
an exceptionally low price, as we have no 
further use for them—having installed a 
new Burroughs Bookkeeping machine. 
Apply VOLK BROTHERS, Dallas, Texas. 














Milbradt Rolling 
Step Ladders 


Write for our latest catalog 
showing 18 styles of lad- 
ders as well as other store 
fixtures. 


Milbradt 
Manufacturing Co. 
2410 N 10th St, 

St. Louis, Me. 














Wanted at Once 


for Department Store 
for Cash 


Manufacturers’, Retailers’, or Sur- 
plus Stocks of 


SHOES 


No Quantity Too Large. Short 
Leases Taken 


GLOBE MDSE. CO. 
Indianapolis, Ind. 


New York Office: 
23 Lispenard St.. New York City 
Merchandise of All Kinds Purchased 




















the right wearer, in the right 
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WE ARE THANKFUL BECAUSE WE CAN STILL 
SATISFY THAT FEMININE LONGING FOR STYLE 
AND VARIETY IN FOOTWEAR WITHOUT EX- 
TRAVAGANCE. AND WE MAKE OUR CUSTOM- 
ERS THANKFUL, TOO—THEY ARE SELLING 
MORE FOX FOOTERY, 





FOX OXFORDS AND SLIPPERS ARE PQWER- 
FUL STIMULANTS FOR BIGGER BUSINESS IN 
THE SHOE DEPARTMENT—THEIR ATTRACTIVE 
LASTS AND PATTERNS—THEIR SPECIAL HAND 
BOTTOM FINISHING PLUS THEIR POPULAR 
PRICES—TURN “JUST LOOKING” SHOPPERS 
AND “WINDOW GAZERS” INTO REAL CUS- 
TOMERS. 


DISTINCTIVENESS IN LASTS AND PATTERNS 
MAKES FOX FOOTERY IDEAL FOR TAKING 
THE PLACE OF THE ENDLESS NUMBER OF 
STYLES AND COLORS YOU HAVE BEEN 
FORCED TO STOCK HERETOFORE. 


FOX SLIPPERS, PUMPS AND OXFORDS ARE 
YEAR ROUND SELLERS. THEY ARE GOOD 
LOOKING WHETHER WORN WITH Of” WITH- 
OUT GAITERS. 4 


CHARLES K. FOX, Inc. 
Haverhill, Mass., - U.S. A.. 


Chicago: Great Northern Bldg. 
Boston: 54 Lincoln Street «Aas 


New York: - 
Marbridge Bldg., Broadway and!34th St. 
Room 632 v- 
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Wellington Last, A 7 to I] 
B, C, D, 6 to II 


Carries heavy single sole 


The Dalton Company, Inc. 


Makers of Honest Value Shoes 
BROCKTON, MASS. 


CHICAGO: 1415 Great Northern Building NEW YORK: 651 Marbridge Building 
BOSTON OFFICE: 183 ESSEX STREET, Room 405 
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STANDARD KID 


Seeing one bundle of any one grade, is seeing 
all of that grade. It takes maximum skill 
and infinite care, but it insures you the 
fullest possible realization of weight and grade 
uniformity. 

The ever widening market for Standard Kid bears con- 
vincing testimony to an achievement in standardization. 


Always Reasonably Priced 
Inquiries Solicited 


STANDARD KID MFG. CO. 


_Manufacturers of Black and Colored 
Glazed Kid and Patent Kid 


207 South St. 9 Boston, Mass., U. S. A. 


Factory: Wilmington, Del. 


AGENCIES 
CHAS. A. BRADY, Rochester, N. Y. F. W. BAILEY & CO., St. Louis, Mo 
I. LOUIS POPPER NEW YORK OFFICE GEO. A. McGAW 
Cincinnati, Ohio 610 Tribune Bldg. Chicago, Ill. 
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GUARAMTEED SELECTIONS J 














ESSEX 
_SOLES 


first and Best 


‘“ERCO” 


ERCO is a fibre sole of better grade 
than any yet manufactured. 


It is also higher priced; but it is the 
cheapest. 


War has taught the economy of buy- 
ing only the best. 


Manufacturer, retailer, and consumer 
are learning the wisdom of using ERCO 
the best fibre sole obtainable. 


It gives better wear than leather. 


It has a rigidity, and at the same time, 
it has a flexibility not found in other 
fibre soles. 


It has that whalebone snap. 


For satisfaction specify ERCO. 


ESSEX RUBBER CO. 


Trenton | New Jersey 


12-18 
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Merry Christmas 
nd 


Happy New Wear 
1918 1914 


GREETINGS 7 
HE hearts of a world have been set at ease by the coming of Peacé’and Pd 








we are all looking forward again to the “Comforts of Home’ and the 
“Happiness of Life,” and with Peace again in our midst, we can feel 
justly proud on this, our Happiest Yuletide. 


5 Conditions are fast becoming normal and point to the greatest season that 
Felt footwear has ever had. Our plans already in execution will make the 

famous “Kreep-a-Wa’” line bigger, better, and more attractive than ever 
he before. In it will be recognized Beauty and Charm, at PEACE time PRICES. 
Many new and original designs have been incorporated and they are all in 

keeping with the Peaceful Atmosphere which again holds sway over the world. 


The 1919 “Kreep-a-Wa” line will soon be presented to the Trade and its popu- 
larity is assured a far greater success than ever before. 


‘Blum Felt Slippers Make the Home Hours Happy” 
Blum Shoe Manufacturing Co. 
Dansville, New York 








John Wanamaker. buys 100 
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The John Wanamaker Store, Philadelphia. One i ) ‘ | 
of the largest, one of the busiest, one of the most | 
perfectly conducted department stores in the world. | | 


(je 
= = =~ 





The Grand Court in the ihe Wanamaker Store, 
Philadelphia. Thousands of merchants visit this ar- 
cade every year to see how business is being handled. 











more National Cash Registers 
to meet the present-day 
shortage of help. 


Mr. Wanamaker says: 


‘‘A large number of people have been taken out of the 
big stores. The men have enlisted. The women have 
gone into Red Cross work and nursing. 


‘We are able to fill some of their places with improved 


cash registers. 


This frees many persons for war work.” 





Mr. Wanamaker’s statement that 
cash registers save labor, is based 
upon critical investigation and upon 
experience with N. C. R. Equip- 
ment extending over many years. 


His recognition of the labor-saving 
qualities of modern National Cash 


Registers is plainly shown by a _ 


contract: he has just placed for 


nearly $100,000.00 worth of ma- 
chines. This order calls for 100 of 


our latest model clerk-wrap reg- 
isters. It is the largest single order 
ever placed with us for one store. 


The high character of Mr. Wan- 


amaker's stores, the careful tests 
made by his executives, and the 
size of his orders, combine to make 
his personal endorsement extremely 
important to other merchants strug- 


gling with the present-day shortage 
of help. 


The National Cash Register Company, Dayton, Ohio 


Offices in all the principal cities of the world 













This new winter model for 1919 
demonstrates the grace, beauty 
and uniform excellence that is 
won by the fashionable but- 
toned footwear. 


The model of universal 
popularity 







Decreed as ultra fashionable and cn, OR 
portraying neatly shod feet. — 


Adv 
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NUBUCK 


Registered U. S. Patent Office 
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= NEWS: ‘Suedes show 


unmistakable signs of return- 
ing to popularity. Smart footwear 
called for.” 


Those retailers who are seeking the 





— - <> 
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custom and good-will of discriminating 
wearers, will see in this bit of news 
an opportunity for shoes made with 
NUBUCK, the leather originated and 
tanned exclusively by 


A. C. Lawrence Leather Co. 


161 South Street, ° Boston, Mass. 


New York, Chicago, St. Louis, Cincinnati, 
Rochester, Gloversville 
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Shoe Retailers 
Of the United States 


—Saint Louis 
is ready for you! 


It has always been to every 
shoeman’s ADVANTAGE 
to attend the Annual Con- 
vention of the N.S.R. A— 
this year it is his DUTY as 


an American citizen. 
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National Shoe 


Retailers’ Convention 


—Saint Louis 
January 6, 7 and 8 








A Notable Program 
Splendid Entertainment 
Shoe Exhibits. 


By 134 Prominent Manufacturers 








* 


If you haven’t written for Hotel Accom- 
modations, do so at once. A Card to the 
Hotel Committee, St. Louis Shoe Retail- 
ers’ Association, Sixth and St. Charles 
Sts., Saint Louis, Mo., Will Do The Work. 
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In the Spotlight! 


Stands the Rays of 
Investigation 


Ask Your Neighbors 








i? | : " C) rs) e ff» wl 
e | i ; a i Cs = ar ue 


MANUFACTURERS 


GLOVERSVILLE, N.Y. 
NEW YORK: 24-90 GOLD ST. 


ST-LOUIS? LEATHER EXCHANGE BUILDING BOSTON: 145 SOUTH ST. 
JOHNSON ,STEPHENS ¢ PATTON LEATHER CO THE G.LEVOR COMPANY 
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Buyers’ Easy Reference Directory 


cca. 1 eee el 


Duane Boe G. 


143 Duane St., NEW YORK 


Factory. Brooklyn, N. Y. 








Manufacturers of the celebrated 


Duane Shoe De Luxe 


The ultimate in Women’s Turned Footwear 


IN STOCK 


Sample Pairs gladly sent on request 


CODUGUDEREOOQOEEDOUDORROGERDOGOREOOOOUBORRS 


zpevevunneeevuneceeseneenevueeeevoecereesnsentinneesionnnnnin 


Coburn 
Trolley Ladders 


are simple, efficient, inexpen- 
sive, saving time in sales effort. 
Get estimates—send us a rough 
sketch of your store interior, 
showing shelves to be reached 
and let us tell you the cost. 


ORORGERROEES 





Catalogue on request. 


Coburn Trolley Track Mfg. Co: 
HOLYOKE, MASs. 


Shoe Knowledge That You Need 


You’ll find it all in ‘*The 
Shoe and Leather Lexicon’’ 


“The Shoe and Leather Lexicon” detines and illustrates 
every trade and technical term used in the shoe and 
leather business, from the raw product of the tannery 
and mill through all processes to the finished shoe. It 
contains correct anatomical drawings of the foot, tables 
of foot and last measurements, standard carton sizes, 
classifications of leather, and standard size lengths of last 
measurements. 

It is, in short, a te course in 

one handy little = for only Pr cents a copy. 

3 copies for 


Boot and Shoe Recorder Publishing Company 


207 South Street, Boston 








Standard 
fine felt = 
ee 


Samples 
itted upon 


weauert. Ask 
for Catalogs 


fandard Felt Company 


West Alhambra Californi: 
NewYork, Chicago. San Francisco 
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Bancroft Walker ‘Cais an “a H 
‘Famous for CLEAN shoes 


2 ee ee ae 
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A BROWN SYMPHONY : 
In Stock 


Havana Brown Kid, full foxed, 
fawn wool cloth top, 13-8 mil- 
itary heel, simulated tip with 
center perforation, Goodyear : 
welt. : 


Stvle 
5040 


A to D, 2% to 8 


$5.00 


122-124 Duane St., New York City 


PITT 
cna caine aera 


We have for 
IMMEDIATE DELIVERY 


Subject to previous call 


OVERGAITERS 


Felt and Cloth. 8, 9 and 10 Button. 
In Black and Certain Shades 


Also a special line of 
FELT BOUDOIR SLIPPERS 


AT INTERESTING PRICES 
Write Us Your Requirements 


Laing, Harrar & Chamberlin 


43 N. Third Street Philadelphia 














PULTE 1k: 





Sizes 3 to 8; 6 to 12 


No. 200 
An sizes. $9.75 per doz. Prompt Deliveries 
Buy Direct from Manufacturer 


= U. S. Wool Sheep Moccasin Co., *' “spi tartin” S* 
SF vevseceucsescecgncnnnenseccecgsseccsccsssscecscenscncnsnsevsucnsssccecescenened , 
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WHATEVER YOUR SHOE REPAIRING 
REQUIREMENTS MAY BE 


WE HAVE THE MACHINE 


The illustrations above show but a few of the big range of ma 
chines which we supply for shoe repairing. 


They are all illustrated and described in a very handsome cata- 
logue which we are glad to mail free to anybody who writes for it 


They cover every requirement from a simple cleaning shaft up 
to the most elaborate and complete outfit. 














er Se a “ = 


We help our customers make a success of their business. Our 
machines always carry with them a service that is considered 
by many of our customers among their most valuable assets. . 


We have customers everywhere, and we are not ashamed tc 
have you ask any of them about us or our machines. 


Write us today for a catalog. 


UNITED SHOE REPAIRING MACHINE CO. | 


4 ALBANY STREET, BOSTON, MASS. 
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Our Motto— 
Children’s Shoes of 
Quality 





In-Stock 
Welt Scuffers 


5-8 8-11. 


Patent or 
Gun Metal 














Prices on request 


Kalt-Zimmers Mfg. Co. 
MILWAUKEE, WIS. 
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Radium A. B. C. 


A Brown Cleaner 


and 
Color Restorer 


A. B. C. cleans the shoe and at the same time restores 
the color without streaking. 

Light unsalable tans easily converted into a rich 
brown. 

A. B. C. is not a filler but a lasting color restorer. A 
pure liquid wash containing no powder. 


Radium Dye Co. Kansas City, Mo. 


TL 





Fropucts 











HOTEL FLANDERS, New York City 


133-137 West 47th St., 
JUST OFF BROADWAY 


The right kind of a hotel in the right locality. 
In the heart of the theatre district and adjacent 
to the shopping centres. Positively fireproof. 

Excellent cuisine and an exceptional orchestra. A 
poe — Ree > eae containing library, 


Oedddedadecaces 


pe tbstece 9 Lo Rooms, Private Bath 
$2.00 PER DAY UPWARD 


From Grand Central Station, cars marked 


Png spy 9 without transfer. Pennsylvania Sta- 
tion, 7th Ave., cars without transfer. Booklet 
upon request. 


H. R. SHARES, Prop. 





Shoe Laces | 


The quality shoe laces for every 
requirement. _ At all job! bers. Always 
specify ‘‘Nufashond.” nples upon req 


The Narrow vahete Co., | 
IUFASHOND. 
Fasric Tip 





Reading, 





Descccccccccccnccccccncccccecceccecceccsscncecesccses 





A Merry Christmas to All 








W. T. HOLMES CoO. 
15 N. 4th St. Philadelphia 


SUAUUOAODOUOSNOUORONOUOUOOROROROOEONOOODNODONODOOOR: 








100% Protected 


You have gone over the top in Liberty Loans and are on record 
as being back of our boys to the limit. You have guaranteed 100 
per cent support to a righteous cause. Have you goné over the 
top to protect yourself from the liabilities of business battles? 
Unless you are covered with our special fire insurance policy you 
are taking a chance that may result grievously. Let us do guard 
duty for you. 


Fitchburg Mutual Fire Insurance Company 
FITCHBURG MASS. 


The city of 141 diversified industries, 
99% of which are locally owned 
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207 South Street 


Detailed Information on Foreign Markets. 
Foreign Trade Opportunities. 

Advice on Financing Foreign Accounts. 
Translations from or into any language. 





The Foreign Trade Bureau of the Boot arid Shoe Recorder 


An Effective Agency for Promoting the Export Business of the Shoe and Leather Industry 
Its Service Includes 


Mediums for Advertising. 


Boston, Mass. 


Registration of Trade Marks in All Lands. — 


Financial Reports. 
Means and Methods for Forwarding Shipments. 


Expert Advice for Exporters. 
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The Old Made New 


NCREASE the value of the’:faded 

shoes in your stock. Griffin RAPID 
BROWN DYE will restore full color 
to faded or light tan shoes and convert 
white and light colored leather to a 
rich brown. 
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RAPID BLACK DYE 
is absolutely permanent 
—ideal for all smooth 
leather shoes. It will 
not rub off and is the 
only dye that does not 
leave a_ disagreeable 
odor. 
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RAPID BROWN DYE 





25c. size, 3 oz. in folding carton 
$22.50 gross $1.95 doz. 
earte 1.25 each 
rallons 4.50 each 


RAPID BLACK \ el 
15c. size, 2 oz. in S 


GRIFFIN MF. OO. 282° 

69 MURRAY ST. ft 170 each 
NEW YORK, U.S.A. 

—— 
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M Jane Sandal. in Pat. 
t and Gun Metal, 


McKay, 

SU Satis skies x cxate $1.75 
DE” éiciquecsmss 2.00 
MEE, <S.9.a564200n65 2.25 
Same in turn 
EE. Roistag 4 a0radieepe 1.40 
7 eee 1.60 
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Children’s Patent Leather 
Turn Button of Best Grade, 
1 to5, No Heel. .:....... $1.50 
4to8,Wedge _........ 1.35 
Tan Glazed Kid Button, 
Plain Toe, 

7586—4 to 8, W Heel.$2.00 
7587—-I1 to5, No Heel.... 1.75 


WE know—thoroughly—every 
3 W’s Lenox shoe we sell 
you—know that they are not only 
well made, but that they are 
salable merchandise—the kind 
that parents demand! 


Feature 3 W’s Lenox as leaders in 
your Children’s Department. 











You get 


the value 


of our thoroughly advan- 
tageous position in the shoe 
field. 


We are more than jobbers— 


we are manufacturers—with a 
big, IN-STOCK 


oo: = Department, filled 


with children’s choice 
footwear of our own 
make! 


Tan Glazed Kid Pony Cut 


Lace, 

7768—5 to8 .......... $2.50 
7767—8% toll ........ 2.90 
7758—11)4 to 2......... 3.35 
8639—Made 


on the new 
Dix Last, Low Heel 2 to 7 4.25 





Weimer, Wright & Watkin Co. 


Philadelphia, Pa. 


Distributing House, 35 S. 2nd St. Factory 12-70 Allen St. 
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On Earth Weare, Good Will to Men 


The message that came to the world more 
than nineteen centuries ago, seems particu- 


larly appropriate at this Christmas-Tide, 
when the great turmoil that has stirred all the peoples 
of the earth seems at an end—our plain duty to all 
mankind is clearly indicated, and those who qualify 
for the greatest reward in this life will be those who 


extend to others the greatest degree of unselfishness. 


Rice & Hutchins 
20 High St., Boston, U.S.A. 














